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The $87.5 million financing for the 
construction of three highways in Ecuador 

was significant for both its efficient nature and 
the continual flow of Chinese money into Latin 
America. 

The funding, which was led by Bank of China 
branches in Panama and Hong Kong, along with 
Deutsche Bank’s Hong Kong branch, particularly 
stood out for being executed in less than three 
months. 

The deal, closed at the end of March 2015, 
supports both the project owner - the Ministry 
of Transportation and Public Works of Ecuador 
- and the engineering-procurement-construction 
contractor, the China Civil Engineering 
Construction Corporation (CCECC). The speed 
with which the deal was concluded was said to have 
allowed both the owner and contractor to enter a 
contract successfully and efficiently.

The CCECC’s involvement was facilitated by the 
Chinese-led funding. It also attracted the attention 
of Chinese trade credit insurer Sinosure, which 
provided an insurance policy covering political and 
commercial risks for the principal amount plus 

accrued risk with a 95% indemnity ratio for the 
export credit facility.

It is the third deal closed by Bank of China 
and the borrower, the Ministry of Finance for the 
Republic of Ecuador, demonstrating the eagerness 
of the Chinese bank to support both Chinese 
contractors and the Republic of Ecuador on 
mutually beneficial long-term projects.

Funding from overseas is becoming increasingly 
important to Ecuador, which has suffered a 
significant decline in oil prices and, subsequently, 
revenues. It has meant that the government is 
seeking record loans to maintain current spending 
on critical infrastructure such as the highways 
which Bank of China and Deutsche Bank have 
contributed towards. 

With interest rates rising as the Ecuadorian 
economy struggles, the importance of Sinosure’s 
insurance is greater than ever, giving the Ministry 
of Finance the ability to repay the loan over a 
13-year period and limiting the lenders’ risk 
and increasing their willingness to lend over an 
extended duration. l

Ecuador Highways

Companhia Siderurgica do Pecem S.A

country:  
ecuador

Amount (Usd):  
$85.7 million

tenor:  
13 years

mLA(s):  
Bank of china (Panama 
Branch), Bank of china  
(Hong Kong Branch), deutsche 
Bank (Hong Kong Branch)

ecA(s):  
sinosure

Borrower(s):  
ministry of finance of the 
republic of ecuador

Legal advisor(s):  
Ashurst

One of the largest deals awarded is for a loan 
provided to Companhia Siderurgica do Pecem. 

The $3 billion facility, arranged by commercial 
banks, an export credit agency and development bank 
from around the world, supports the construction of 
a steel mill located in Ceara, northern Brazil, at a total 
cost of $5.5 billion. 

The loan has a tenor of up to 12.5 years and was 
funded in both US dollars and Brazilian reais. 

Construction on the project started in December 
2011, with the loan closing in May 2015 that allows 
the consortium led by Vale, Dongkuk and Posco to 
repay over a period of up to 10 years. 

Lenders said the transaction was signed in a record 
timeframe in view of the complexity of the structure 
and the number of parties and jurisdictions involved. 

The deal was structured in a multi-tranche format, 
allowing for the various participations of the Export-
Import Bank of Korea (Kexim) and BNDES, the 
Brazilian development bank. 

There was a $390 million, 100% Kexim-covered 
loan, an $800 million, 95% K-Sure covered facility, 
a $900 million direct loan from Kexim and a $900 
million BNDES tranche to cover the costs of the EPC 
contractor, Korea’s Posco E&C. 

HSBC acted as the sole financial advisor from 
the feasibility study, which began in 2012, until the 
financial close in May 2015. It was also the MLA for a 
$900 million bridging loan closed in 2014 and global 
coordinator, MLA and lender related to the $2.1 billion 
Korean facilities. Other lenders included Mizuho, 
Santander, Credit Agricole, KfW Ipex-Bank and Societe 
Generale - demonstrating a truly global lending base. 

The deal is one of the largest in Latin America and a 
transaction like this demonstrates what sort of complex 
structures are required to fund a project in a challenging 
market like Brazil. 

Offtake from the steel plant will amount to 3 million 
tonnes of slab per year, which will be offtaken by the 
loans sponsors. The project will also reuse 97% of all 
generated solid waste and additional energy to be sold 
in the Brazilian secondary market. l

country:  
Brazil

Amount (Usd):  
$3 billion

tenor:  
Up to 12.5 years

mLA(s):  
HsBc, the export-import Bank 
of Korea, Bndes, mizuho, 
santander

other lender(s):  
credit Agricole, Kfw ipex-
Bank, societe Generale

ecA(s):  
the export-import Bank of 
Korea, Bndes, K-sure

Borrower(s):  
companhia siderurgica do 
Pecem s.A
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The International Finance Corporation (IFC) 
and the Inter-American Development Bank 

(IDB), along with the China Co-financing Fund for 
Latin America and the Caribbean and KfW Ipex-
Bank, provided $260 million towards the expansion 
of the Manzanillo port. 

The borrower, Contecon Manzanillo, which is 
a subsidiary of International Container Terminal 
Services, will spend $554 million on the terminal 
expansion. 

The deal was signed in September 2015, with 
financial close reached in December. 

The construction of a greenfield container 
terminal and logistics facility in Colima will 
alleviate congestion and provide additional 
container cargo capacity.

The construction of the terminal will encourage 
more activity on the Mexican Pacific coast while 
meeting growing demand for more terminal 
capacity.

The project will reduce congestion and improve 
efficiency and productivity - benefitting shippers, 
shipping lines and consumers alike, serving as a 
catalyst for increased trading activity in the region. 

The loan has a 12-year tenor and both 
development banks said they offered Contecon 
Manzanillo a tenor that was otherwise unavailable 
to the borrower. 

The China Co-financing Fund for Latin 
America and the Caribbean said that the project 
would service fast-growing trade routes with Asia 
which have reached their capacity at existing port 
terminals. As is the case with many loans in Latin 
America, the participation of a Chinese lender is 
once again key in reaching a deal.

Mexican economic relations with Asian countries 
on the Pacific Rim have strengthened in recent 
years, most significantly with the establishment of 
a strategic cooperation programme between the 
Mexican and Chinese governments.

The deal will boost Mexico’s competitiveness 
with its neighbours over the coming decades and 
the construction gave special consideration to 
environmental measures in order to mitigate the 
increased shipping traffic that is expected as a result 
of the expansion.

The China Fund was an A-lender, while Standard 
Chartered and KfW Ipex-Bank took B-lender roles. 

The project will add significant deepwater 
container capacity to the Mexican Pacific Coast 
when complete in 2021, while also cooperating 
with the Mexican government’s emphasis for 
capacity that is both sustainable and inclusive. The 
size of the terminal is expected to grow by almost 
60% when complete, making it one of the largest 
container and logistics facilities in Mexico. l

CMSA Container Terminal Manzanillo

Vicentin A/B Pre-Export Finance Loan

country: 
mexico

Amount (Usd): 
$260 million

tenor: 
12 years

mLA(s): 
international finance 
corporation, inter-American 
development Bank

other lender(s): 
china co-financing fund 
for Latin America and 
the caribbean, standard 
chartered, Kfw ipex-Bank 

ecA(s):
Borrower(s): international 
container terminal services 
inc.

A pre-export financing loan in Argentina was 
extremely rare in 2015 given the country’s 

economic and political woes. 
The deal with Vicentin, an agro-export 

company, was closed just a week before Argentina’s 
presidential elections, coming in significantly 
oversubscribed despite an uncertain outlook in the 
country. 

The loan structure was extremely important to 
the success of the deal, with an A-tranche of $25 
million, carrying a five-year tenor, a B-tranche for 
$86.5 million with a three-year tenor and another 
B-tranche for $23.8 million with a five-year tenor. 

The A-tranche was provided by the IFC, which 
said the financing would support growth and 
operations of a competitive domestic player, 
making a significant contribution to local economic 
development through job creation, and to local 
farmers and intermediaries that supply oilseeds.

The IFC’s involvement was key in mobilising 
financial support from other commercial banks 
which has been very scarce. Its support has allowed 
the debt profile of the company to improve and also 
extended its average maturity.

The agriculture sector has been hit particularly 
hard by the struggling Argentine economy and 
companies hoping to export their produce have 
often been refused funding. In fact, the deal was 
the first syndicated loan in the agriculture and food 
sector in the past two years. In general, it was the 
largest food and agriculture deal of 2015 in the 
country. 

The syndication was able to introduce new 
banking relationships to Vicentin which, assuming 
a successful execution, should be able to find it 
easier to secure funding for subsequent pre-export 
financings.

The difficult environment had taken its toll on 
Vicentin’s finances in the run-up to closing. The 
structure of the loan meant that that it was able to 
shore up its capital structure with the medium-term 
financing. 

The loan sets a precedent and creates a strong 
syndication platform for future transactions to be 
executed in the country, especially surrounding 
the optimism for the political and economic 
environment following the election of President 
Mauricio Macri in November. l

country: 
Argentina

Amount (Usd): 
$135.3 million

tenor: 
two 5-year tranches; one 
three-year tranche

Bookrunner(s): 
rabobank, natixis, 
international finance 
corporation

ecA(s):
Borrower(s): Vicentin
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The Chicoasen II hydroelectric power plant 
was one of the landmark deals in Mexico in 

2015, with a mixture of private and public funding 
provided by domestic participants and those 
overseas. 

Banco Santander Mexico acted as the sole 
mandated lead arranger for the $386.4 million 
loan, with funding also being provided by Mexican 
state development bank Banobras. 

Money was also contributed by Chinese banks 
in the form of Industrial and Commercial Bank of 
China, Bank of Shanghai and China Development 
Bank after a contract to build the project was 
awarded by Mexico’s electricity commission to a 
consortium consisting of Omega Construcciones 
SA de CV, Sinohydro Costa Rica SA, Urban 
Development and Construction SA de CV and 
Caabsa Infrastructure Consortium SA de CB. 

It is expected that the 240 megawatt plant will 
be in commercial operation by July 2018 after the 
financing was signed in January 2015. The project 
will supply sustainable energy primarily to the 

southeast of Mexico, with total expenditure coming 
in $20 million below the initial estimates of $406 
million - one of the major reasons CFE awarded the 
contract to the Chinese consortium.

The build is part of a major push by the Mexican 
government towards renewable energy generation. 
Mexico has vast hydropower potential and is 
expected to spend close to $4 billion on four new 
plants, including Chicoasen II.

Once again the participation of Chinese investors 
in Latin America has come to the fore, with support 
from the China Development Bank lowering the 
risk for other participants. 

Three 80-megawatt turbine generators will be 
supplied for the project by US-based General 
Electric (GE) Renewable Energy but built in GE’s 
Hydro facility in Tianjin, China. It is the fourth 
project GE will execute with Sinohydro. 

The project will be built on the Grijalva River, in 
Chiapas State, close to the 2.43-gigawatt Chicoasen 
plant built in 1980. l

Chicoasen II Hydroelectric Power Plant

Beta Lula Central

country: 
mexico

Amount (Usd): 
$386.4 million

tenor: 
4 years and 4 months

mLA(s): 
Banco santander mexico

other lender(s): 
industrial and commercial 
Bank of china, Bank of 
shanghai, china development 
Bank, Banobras

ecA(s): 
china development Bank

Borrower(s): 
sinohydro, omega 
construcciones, cAABsA, 
dycusa

The $1.5 billion financing for 
Beta Lula Central, a joint 

venture set up by SBM Offshore, 
Mitsubishi Corporation and NYK 
Line, was one of the largest in Brazil in 
2015. It will facilitate the construction 
of the Cidade de Saquaremo floating, 
production, storage and offloading 
vessel (FPSO) offshore Brazil. 

The funding was provided by a 
consortium of 16 international banks 
and covered by insurance from four 
export credit agencies (ECAs) across the 
world. 

The economic situation in Brazil 
meant that it was important for the 
commercial lenders to have their 
risk mitigated by ECAs. The debt is 
repayable over a term of 14 years but, 
most critically for the loan sponsors, 
those repayments will not begin until 
construction is complete. 

The financing has three tranches: 
an $800 million tranche covered by 
Dutch trade credit insurer Atradius, 
reinsured for $167 million by SACE 
and $53 million by UK Export Finance 
(UKEF); a $400 million Nexi-covered 
loan and a $300 million uncovered 
commercial loan. 

The financing is the largest in the 
history of SBM Offshore, which said 
it was pleased to have export credit 

agencies on board so that it can 
diversify its debt portfolio away from 
simply the commercial market. 

Once complete, the FPSO will have 
the ability to process 150,000 barrels 
of crude oil and 6 million cubic metres 
of gas per day from the Lula pre-salt 
oil field offshore Brazil, which is the 
largest oil discovery in the Western 
Hemisphere in the past 30 years. 

The field is operated by Petrobras 
(90%), BG Group (5%) and Galp 
Energia (5%). 

The structure of the financing 
allows banks to finance the future 
development of the Brazilian offshore 
oil industry without having to take 
direct exposure to Petrobras, the 
beleaguered state-owned oil firm.

Developing Brazil’s offshore energy 
reserves involves many technological 
and engineering challenges which 
provided ample opportunities for 
specialist engineering and other 
exporters in Europe and other regions, 
which is the primary reason it attracted 
such strong ECA backing. l

country: 
Brazil

Amount (Usd): 
$1.5 billion

tenor: 
15 years 

Atradius covered facility: 
ABn Amro Bank, BtmU, credit industriel et commercial, 
credit Agricole, development Bank of Japan, inG Bank, 
Kfw ipex-Bank, mitsubishi UfJ trust & Banking corp, 
rabobank international, societe Generale, smBc. 

neXi covered facility: 
BtmU, citibank Japan, credit Agricole, development 
Bank of Japan, inG Bank tokyo Branch, mitsubishi UfJ 
trust & Banking corp London, mizuho Bank, societe 
Generale tokyo Branch, smBc. 

Uncovered facility: 
ABn Amro Bank, Bank of china Ltd London Branch, 
BtmU, credit industriel et commercial, credit Agricole, 
development Bank of Japan, inG Bank, Kfw ipex-
Bank, mitsubishi UfJ trust & Banking corp London, 
natixis new York Branch, norddeutsche Landesbank 
Girozentrale, rabobank international, societe Generale, 
smBc.

ecA(s): 
neXi, Atradius, sace, UKef

Borrower(s): 
Beta Lula central

Legal advisor(s): 
norton rose fulbright

Feature: Americas Deals
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Unlike most recent LNG liquefaction 
projects, Freeport LNG went for the unique 

option of financing each of its four liquefaction 
trains separately. 

The third LNG train closed in April 2015 at a 
total of $4.6 billion with a tenor of seven years, 
making it the most expensive train at the Freeport 
LNG facility to date. 

Like train 2, train 3 did not rely on export credit 
agency backing, making the project inherently 
riskier for lenders involved.

Nevertheless, approximately $3.64 billion 
in senior debt financing for the third train was 
provided by a syndicate of 27 commercial banks 
under a seven-year mini-perm construction facility. 
Approximately $925 million in equity financing 
for the third train is being provided through 
mezzanine debt financing. Freeport LNG will retain 
100% equity ownership in FLIQ3 and the third 
liquefaction train.

The loan carries a margin of 175 basis points 
above Libor with a commitment fee of 70 basis 
points. 

The financing of LNG trains with staged 
construction like Freeport LNG is extremely 

complex and carries a huge risk considering the 
layers of individual projects. 

In order to mitigate risk, law firm White & Case 
structured the transaction to insulate lenders from 
the project-on-project risk related to the funding of 
more than $2 billion in shared facilities. 

That structure enabled the project financing 
of each of the trains on a separate basis and set a 
precedent for the industry as a whole. 

Construction has begun on the third train and 
commercial operation is expected during the third 
quarter of 2019, by which time the first two trains 
will already be operational.

FLNG Liquefaction 3 has entered into 20-year 
liquefaction tolling agreements totalling 4.4 million 
tonnes per annum with SK E&S LNG, LLC and 
Toshiba Corp. This means that the offtake will be 
delivered primarily to South Korea and Japan. 

The Freeport LNG facility is located on 
Quintana Island near Freeport, Texas. l

Freeport LNG Train 3

Valle de Mexico II

country: 
UsA

Amount (Usd): 
$4.6 billion

tenor: 
7 years

mLA(s): 
Barclays, BBVA, Bmo, ciBc, 
credit Agricole, credit suisse, 
deutsche Bank, Goldman 
sachs, HsBc, icBc, inG, intesa 
sanpaolo, Korea development 
Bank, Lloyds, mizuho, mUfG 
trust, mUfG, national Australia 
Bank, natixis, rBc, santander, 
scotiabank, shinsei Bank, 
smBc, societe Generale, 
standard chartered

ecA(s):
Borrower(s): fLnG  
Liquefaction 3

Legal advisor(s): 
white & case

The $387.5 million loan to Comision Federal 
de Electricidad (CFE) is in aid of financing 

the engineering, procurement and construction 
(EPC) of a combined cycle natural gas-fired power 
plant in the municipality of Acolman.

The financing will go towards the total project 
cost of $425.3 million. CFE, which delivers 
electricity to more than 37.4 clients, granted the 
EPC contract to a consortium consisting of Cobra 
Instalaciones y Servicios and Initec Energía from 
Spain, and Avanzia Instalaciones from Mexico.

The three companies belong to Spanish 
Construction and Services Group ACS and 
commercial operation is scheduled for December 
2017.

The consortium cost estimate was 39% lower 
than the original estimated cost. It offered the 
highest availability factor and greatest efficiency, 
which allows for less fuel consumption - critical for 
a plant built in Mexico, which is aiming to reduce 
carbon emissions.

Gas turbines, steam turbines and generators will 
be supplied by Siemens and built in the United 

States. The combined cycle power plant will 
have 615 MW of capacity under summer design 
conditions.

The tenor of the loan is three years and three 
months, which allows for a construction period of 
32 months, potential delays of six months and one 
extra month for the final payment. 

The innovative payment structure could 
incentivise similar deals to be made in the future, 
potentially opening doors for new contractors and 
other industry players, with CFE saying that it was 
a borrower-friendly structure.

According to CFE’s growth forecast, energy 
demand in the Centre region of Mexico will 
increase at an average of 4% annually. The building 
of Valle de Mexico II was critical to maintaining 
regional reserve margins at appropriate levels. l

country: 
mexico

Amount (Usd): 
$387.5 million

tenor: 
3 years and 3 months

mLA(s): 
Banco santander, BnP Paribas, 
caixabank, ico

Borrower(s): 
comision federal de 
electricidad (cfe)
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The Jamaica Public Service Company (JPSC) 
was able to borrow $30 million from Citi in 

September 2015, with one of Citi’s tranches being 
guaranteed by the Overseas Private Investment 
Corporation (OPIC) - a US government 
institution. 

JPSC is a vertically integrated electricity utility 
that generates, transmits and distributes electricity 
throughout Jamaica. It is aiming with the loan to 
finance an ongoing system loss reduction initiative 
and technological advancement in the transmission 
and distribution segments. 

OPIC has previously collaborated with JPSC 
on a similar deal but this is Citi’s first involvement 
with the Japanese company. The current deal has a 
longer tenor than OPIC’s first, giving JPSC a longer 
average debt maturity and financial flexibility. 

The loan is made up of a $22.5 million  
OPIC-guaranteed tranche and a $7.5 million 
tranche solely funded by Citi.

Citi said that the deal was executed swiftly and 
that it was able to syndicate the $22.5 million 
tranche to another US financial institution, with 

strong demand given the OPIC guarantee. 
OPIC’s involvement in the financing supports 

the Caribbean Energy Security Initiative, a US 
government effort announced by Vice President Joe 
Biden in 2014. 

JPSC serves almost 603,000 residential, 
commercial, industrial and governmental 
customers. 

Limiting system loss and increasing efficiency 
of electricity production is extremely important in 
Jamaica due to the prevalence of oil-fired generation 
and significance of imports of the high emission 
fuel. 

Oil products make up nearly 90% of Jamaica’s 
total electricity input, all of which is imported. As a 
result, the cost of electricity is extremely expensive 
in relation to other countries in the region 
which have domestic production sources. These 
infrastructure upgrades will allow JPSC to reduce 
the effects of system losses, and thus have a positive 
effect on the environment, OPIC said. l

Jamaica Public Service Company II

Banco Atlas

country: 
Jamaica 

Amount (Usd): 
$30 million

tenor: 
5 years

mLA(s): 
citi

ecA(s): 
overseas Private investment 
corporation

Borrower(s):  
Jamaica Public service 
company ii

A loan from Citi to Paraguay’s Banco Atlas 
once again highlighted the cooperation 

between the US bank and the Overseas Private 
Investment Corporation (OPIC). 

OPIC has been moving forward with an agenda 
to help support small and medium-sized enterprises 
(SMEs) gain easier access to funding in markets 
that are typically not conducive to doing so. 

The loan was one of a few trade finance 
transactions made to Paraguay in 2015.

The funding was split into two tranches. There 
was a $30 million tranche provided by Citi and 
guaranteed by OPIC and another $10 million 
tranche loaned by Citi, which acted as the sole 
mandated lead arranger, lender and facility agent 
for the whole deal. 

The proceeds of the loan will be on-lent by 
Banco Atlas to SMEs in Paraguay. Once OPIC’s 
involvement was confirmed, Citi said it was able 
to syndicate the $30 million tranche to another 
financial institution based in the US. 

The bank is Paraguay’s ninth-largest in terms 
of assets, accounting for 4% of the Paraguayan 
banking system. 

Banco Atlas has, in recent years, been aiming to 
diversify its loan portfolio by sector and geography 
while also expanding its access to a wider consumer 
and SME segment.

The transaction will allow Banco Atlas to 
accelerate its portfolio growth and strengthen its 
existing client base. 

The tenor of the loan, at ten years for the OPIC-
guaranteed tranche and six years for second tranche, 
was critical because it allows Banco Atlas to provide 
its clients with longer-term financing for their 
business activities, enabling their clients to access a 
more stable source of funding. 

The introduction of the scheme will open up 
doors for Paraguayan SMEs to reach their export 
potential. 

The transaction marks the first collaboration 
between Citi and OPIC in Paraguay since 2010 and 
the fifth Paraguayan bank to be financed by Citi 
and OPIC. l

country: 
Paraguay

Amount (Usd): 
$40 million 

tenor: 
one ten-year tranche and one 
six-year tranche

mLA(s): 
citi

ecA(s): 
overseas Private investment 
corporation

Borrower(s): 
Banco Atlas

Feature: Americas Deals
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Metro Lima Line 2 was one of the most 
feted deals of 2015 for the sheer size of 

the project, the cross-border nature of the deal and 
for the critical importance of financing a milestone 
transportation project in Peru. 

At $5.2 billion the financing allows for the 
completion of 35km of metro line, 35 stations 
and 42 driverless trains. A further $120 million in 
equity financing brings the total cost of the project 
to over $5.3 billion. 

The deal was the first export credit agency-backed 
RPI-CAO financing - a debt mechanism used in 
Peru - in the infrastructure sector and the largest 
RPI-CAO deal ever financed under a loan structure 
in the country. 

The RPI-CAO constitutes a claim against the 
grantor, the Republic of Peru, to receive a stream of 
60 quarterly payments over a 15-year period. 

The contract has a strategic value and is a part 
of a broader infrastructure investment plan by the 
Ministry of Transport and Communications of 
Peru, which awarded the contract for construction, 
operation and maintenance for 35 years to a 

consortium of Peruvian, Spanish and Italian 
companies.

To aid the involvement of Italian companies 
such as Ansaldo STS, Hitachi Rail Italy and Salini 
Impregilo, SACE - the country’s export credit 
agency - backed an $800 million line of credit. 

The line of credit is provided by Cassa Depositi 
e Prestiti ($290 million), KfW Ipex-Bank, Banco 
Santander, Société Générale ($150 million each) 
and ICO ($60 million), and benefits from interest 
rate stabilisation by Simest.

The deal highlights the growing interest for a 
high-potential market like Peru that is planning 
large investments in infrastructure and is one of 
the most dynamic economies in Latin America. 
It boasts an average annual GDP growth rate 
above 5% over the past decade and is projected to 
continue for the next five years.

The lenders and SACE were assisted by 
Chadbourne & Parke, Miranda and Clifford 
Chance as legal advisors, while the sponsors were 
assisted by DLA Piper and Garrigues as legal 
advisors, and Astris Finance as financial advisor. l

Metro Lima Line 2
country: 
Peru

Amount (Usd): 
$5.2 billion 

tenor: 
19 years

mLA(s): 
societe Generale, Banco 
santander, Kfw ipex-Bank, 
cassa depositi e Prestiti, ico

ecA(s):  
sAce

Borrower(s): 
metro de Lima Linea 2

Legal advisor(s): 
dLA Piper, miranda & Amado 
Abogados, chadbourne & 
Parke, clifford chance (italy)

Manufacturing’s pivot East in recent 
decades has opened up new 

opportunities for DS-Concept across the 
globe, but more recently we have registered 
demand to open up an office in Los Angeles 
to allow domestic clients to expand overseas 
and for foreign businesses to operate with 
ease in the US.

The manufacturing industry’s rapid growth 
in California has been one of the main drivers 
of the state’s growth, with $149.79bn in 
manufactured goods exported in 2014, more 
than 11% of the state’s total output. A large 
portion, more than $63bn was with the US 
free-trade agreement (FTA) partners.

 With almost 96% of exporters in 
California being small businesses, DS-
Concept is uniquely placed to help them 
attain the working capital they require to 
expand into leading players in their industry. 

An increasing number of our clients 
are either headquartered on the west 
coast or have begun to establish offices or 

subsidiaries in order to serve both the US and 
neighbouring markets. 

Emerging and overseas markets across the 
globe have been some of the fastest growing 
economies over the past few decades. Living 
and working in a global supply chain has 
meant that US-headquartered companies 
have had to broaden their horizons both to 
import goods manufactured overseas and 
also to export to foreign markets in order to 
achieve their growth potential.

DS-Concept’s industry experience, vast 
contact base and global reach has meant that 
we are a leader in helping US-grown firms in 
attaining their goals of expanding overseas, 
whether it is by offering them accounts 
receivable financing to boost working capital 

or even for purchase order financing once a 
relationship has been established. 

Our new Los Angeles office has put us 
closer to our West Coast clients than ever 
before. With so many existing clients using 
California as an entry point to the biggest 
consumer market in the world, we are now 
logistically better positioned to service foreign 
firms’ satellite offices. Los Angeles also puts us 
closer to the Far East than we have ever been 
within the US, also allowing us to work closer 
with many clients’ headquarters.

The DS-Concept Group maintains a 
network of offices and affiliates all over the 
world, including the US, Bulgaria, Hungary, 
Turkey, Pakistan, Bangladesh, Spain, the UK, 
China and the United Arab Emirates as well 
as the headquarters in Germany. Combining 
credit protection, collections and financing 
into a single suite of trade finance products, 
DS-Concept brings streamlined, flexible and 
best-in-class services to the world’s  
exporters. l

DS-Concept adds Los Angeles 
to growing global network 
Charles Doc Lundberg, Vice President of Sales, DS-Concept USA
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A $315 million pre-delivery payments (PDP) 
financing for Mexican carrier Aeromexico 

was a significant deal in 2015. It was the first 
syndicated, structured trade credit facility for a 
PDP financing in Mexico.

The loan was used to finance PDPs, owed by 
Aeromexico to US-based aircraft manufacturer 
Boeing, for four new B787-9 Dreamliners with 
General Electric engines that are to be delivered 
between 2016 and 2017. 

Aeromexico assigned Santander its rights, title 
and interest under the purchase agreement. The 
bank syndicated the loan along with Bancomext 
and Bladex to provide financing to Aeromexico so 
that it could make payments to Boeing according to 
the existing payment schedule. 

The total financing was divided between 
Santander (55%), Bancomext (33%), Bladex 
(12%). The tenor of up to 23 months allows for 
a possible delivery delay of six months, giving 
Aeromexico added flexibility when repaying the 
loan. 

The structure of the deal was complex, taking 
place under several jurisdictions, with legal services 

provided by Ritch, Mueller, Heather y Nicolau, SC 
for Mexican law, while Clifford Chance advised 
with regards to New York and Washington laws. 

While the aircraft were delivered to Aeromexico, 
the borrower had a trust constituted under Mexican 
law in order to mitigate clawback risk should the 
purchaser wish to to retrieve its PDP.

Aeromexico operates flights to 80 destinations 
in 20 countries throughout the Americas, Europe 
and Asia. One of the airline’s main objectives 
has been to increase connectivity and secure its 
position within the Mexican market, where it 
has 36% market share. In order to do so, fleet 
renewal is imperative. Unlike traditional PDPs, this 
dedicated facility convinced the borrower - which 
has acquired over 100 aircraft in ten years - to 
implement a PDP facility with Santander on a 
long-term basis to include their incoming fleet, 
which complements its financial structure in years 
to come. l

Aeromexico Pre-Delivery Payments

Sapura Seadrill - Petrobras 
Support Vessels

country: 
mexico 

Amount (Usd): 
$315 million

tenor: 
2 years and 11 months

mLA(s): 
Banco santander

other lender(s): 
Bladex, Bancomext

ecA(s): 
Bladex, Bancomext

Borrower(s): 
Aeromexico

Sapura Seadrill last April entered into a 
$780 million senior secured credit facility 

agreement in order to part-fund the acquisition 
of the Sapura Onix, Sapura Jade and Sapura Rubi 
pipe-laying support vessels that would be used 
by Brazilian state-owned oil and gas company 
Petrobras. 

The deal was significant for its long tenor as 
well as being completed on a very short timetable 
with significant credit issues related to Petrobras as 
charterer. 

The financing was launched during a period 
when Petrobras’ auditors were refusing to sign off 
on any audited accounts and Petrobras was on the 
precipice of a default. 

Nevertheless, the lending consortium - which was 
made up of international commercial banks and the 
Dutch export credit agency, which was supporting 
the vessels being built in the Netherlands - managed 
to close the transactions with terms acceptable to 
all counterparties with the loss of only one of the 
shortlisted banks. 

The tenor of 11 years allows for a repayment 

period of ten years after the delivery of each vessel. 
The vessels were built in Rotterdam and are 

specifically designed for the deep water oil and 
gas pipe installations required by Petrobras. The 
three vessels will be chartered on an eight-year firm 
period and a further eight-year option period.

The first and second deliveries were made in 
April and December with the third to follow in 
April 2016.  

Atradius has covered the financing for 85% of 
political and commercial risks.

The deep knowledge of the sector that the 
relationship banks and Atradius have, along with the 
cooperation of the sponsors, made sure a deal that 
was difficult to close in such a tight timetable was 
finalised. l

country: 
Brazil 

Amount (Usd): 
$780 million

tenor: 
11 years

mLA(s): 
inG, standard chartered, 
smBc, ABn Amro, dZ Bank, 
Kfw ipex-Bank, rabobank

ecA(s): 
Atradius

Borrower(s): 
sapura seadrill

Legal advisor(s): 
clifford chance



www.tradefinanceanalytics.com    29

Feature: Americas Deals

The San Juan wind farm loan was a significant 
deal in 2015 because it was the first export 

credit agency-backed project financing in Chile that 
is based on volume Power Purchase Agreements 
(PPAs). 

The structure involved parallel ECA and 
commercial facilities and includes a mix of global 
and Chilean banks. 

The project attracted the attention of SEK 
and EKF, the ECAs of Sweden and Denmark, 
two countries that have extreme proficiency in 
developing renewable energy projects. 

SEK also acted as a commercial lender as a result 
of Swedish companies providing equipment to the 
project. 

EKF’s involvement was in support of Denmark’s 
Vestas, which supplied the turbines and is the 
operator of the plant. Spain’s Elecnor was also the 
civil contractor.

The deal was structured with a tranche 
guaranteed by EKF for $153 million, a commercial 
facility of $153 million and a local VAT facility that 
amounted to $60 million. 

The involvement of ECAs helped the project 
attain an exceptionally long tenor of 17 years, 
which demonstrated the ability of the lenders to 
support projects with structures that mitigated risk 
over an extended period.

The tenor accounts for a construction period of 
two years and repayment over 15 years.

The project is for the development, construction 
and operation of a 185 megawatt wind farm in the 
Atacama region of Chile, which is starved of other 
energy production facilities. It also accounts for a 
transmission line that will connect the project to 
Chile’s Central Interconnected System. 

When completed, it will be the largest wind farm 
in Chile.

The PPAs are designed to take advantage of the 
high liquidity in the Chilean electricity market 
which enables pricing to be adjusted by time and 
location of input to the grid. 

White & Case provided legal advice to the 
lending consortium while Clifford Chance 
represented the borrower. l

San Juan Wind Farm

Petrobras ECA Guaranteed Loan

country: 
chile

Amount (Usd): 
$365 million

tenor: 
17 years

mLA(s): 
smBc, dnB, Kfw ipex-Bank, 
Banco security, seK

ecA(s): 
seK, eKf

Borrower(s): 
san Juan wind farm

Legal advisor(s): 
white & case

The $500 million loan provided to Petrobras 
was extremely notable in 2015 considering 

the turbulent year for the Brazilian state-owned oil 
and gas explorer. The company received a buyer’s 
credit facility from US-based JP Morgan so that it 
could purchase goods from a UK-based subsidiary 
of General Electric.

Petrobras was at the centre of several corruption 
scandals last year, with the company being frozen 
out of capital markets for fundraising, making the 
loan provided by JP Morgan and guaranteed by UK 
Export Finance (UKEF) more significant. UKEF 
said Petrobras had made significant steps to redress 
the corruption allegations, making the loan less of a 
risk than many would assume.

The deal has an exceptionally long tenor for a 
company with the risk profile of Petrobras. The loan 
has tenor of ten years with a one-year grace period. 
It also has the benefit of 100% coverage from 
UKEF. 

The deal represents the fifth ECA-backed 
financing Petrobras has received since 2012, 
demonstrating ECAs’ willingness to involve 
domestic companies in the Brazilian firm’s activities. 

UK exporters Wellstream International and 
Subsea 7 will supply subsea and surface oil gas 
pipelines, as well as FPSO vessels.

Subsea 7 has been involved in the development of 
Brazilian subsea systems for over 20 years, and has 
previously signed a $1.6 billion deal with Petrobras 
in 2013.

The project will contribute exploration and 
production activities taking place within the 
Campos Basin, Santos Basin and Espirito Santo 
Basin geological units, located in the southern 
Atlantic Ocean off the coast of Brazil, the site of 
several significant oil fields.

The deal is notable because the cost of Petrobras’ 
borrowing has risen sharply over recent years as the 
company’s credit rating has fallen and as Brazil has 
received a junk rating. Petrobras has also got debt 
totalling more than $130 billion, making its debt 
the largest of any oil company in the world at a time 
of rapidly collapsing oil prices. 

UKEF has collaborated with Petrobras in the 
past, providing $115 million to support the 
construction of pipe-laying vessels chartered by the 
Brazilian company. l

country: 
Brazil

Amount (Usd): 
$500 million 

tenor: 
11 years

mLA(s): 
JP morgan

ecA(s): 
UK export finance

Borrower(s): 
Petrobras
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State-owned North-West Power Generation 
closed a 15-year equipment financing in 

Bangladesh on October 10 2015 – an extremely 
long tenor loan for a Bangladeshi project.

The $119.4 million debt, lead arranged and 
provided by Bank of China with China EximBank 
participation, finances part of the costs of goods 
and services under a turnkey EPC contract with 
Machinery Import & Export Corporation (CMC) 
and Fujian Electric Power Survey & Design 
Institute (FEDI) for the 220MW Surajganj 2 
combined cycle dual fuel power project. The project 
is an expansion of the existing 150MW plant on 
the Jamunja river.

The deal is backed by a Sinosure guarantee – 
Bank of China’s first Sinosure-guaranteed export 
credit into Bangladesh – and the debt also covers 
the insurer’s premium.

A further, smaller, $68.9 million financing for the 
project followed in December 2015 when MIGA 
committed to a guarantee for the non-honouring 
of sovereign financial obligations against loans from 
Standard Chartered ($44 million) and Siemens 
Bank ($24.9 million).

The debt backed some of Siemen’s manufacturing 
content for the project and matched the 15-year 
tenor on the Chinese facility. Siemens is under 
contract to the EPCs to provide a gas turbine 
generator, a steam turbine generator and a heat 
recovery steam generator. l

Surajganj 2 equipment 
financing

Hoi Xuan hydro power project

country: 
Bangladesh

Borrower: 
north-west Power Generation

Amount: 
$119.4 million

tenor: 
15 years

mLA(s): 
Bank of china, china 
eximBank

insurance: 
sinosure

Legal advisor: 
clifford chance

The $125 million debt financing for the 
102MW Hoi Xuan hydro power project in 

Vietnam pushed the envelope in terms of tenor. 
With the Multilateral Investment Guarantee Agency 
(MIGA) providing a guarantee for the non-honouring 
of sovereign financial obligations in respect of a 
Vietnamese Ministry of Finance guarantee, the lead 
arrangers Goldman Sachs and BTMU (also facility 
agent) came in with a 15-year term on the debt.

The loan is also floating rate and unhedged – a deal 
that would never have got signed without multilateral 
support.

The financing signed on December 18 2015 and 
reached first drawdown on January 8 2016. The loan 
principal is $125 million and is being syndicated down 
by the two lead arrangers.

The debt comprises a 100% MIGA covered tranche 
of $118.75 million, and an uncovered tranche of $6.25 
million.

Sponsored by Dong MeKong Construction 
and VNECO Electricity Construction, via special 
purpose company VNECO Hoi Xuan Investment & 

Electricity Construction JSC, the scheme is part of 
the Vietnamese Ministry of Industry and Trade’s 2005 
Master Plan to develop a cascade of seven hydropower 
plants on the Ma River.

State utility EVN has signed a long-term offtake 
contract for the project, which will be located 
approximately 38.5km upstream from the Rung Son 
hydropower plant being developed by the World Bank.

The scheme comprises a 43 metre high dam and 
a reservoir with a capacity of roughly 63.7 cubic 
metres at normal water levels. The developers will also 
be responsible for the construction of the spillway, 
an intake gate, a penstock, a discharge canal, a 
powerhouse, waterway routes and access routes.

Construction started in 2014 and is expected to take 
three years to complete. Austria-based Andritz Hydro 
is providing three 35MW bulb turbines and generators 
for the project.

Mayer Brown (local law) and Clifford Chance 
(international law) advised the lenders. l

country: 
Vietnam

Borrower: 
Vneco Hoi Xuan investment & 
electricity

Amount: 
$125 million

tenor: 
15 years

mLA(s): 
Goldman sachs, BtmU

Guarantor: 
miGA

Legal Advisor(s): 
mayer Brown (local law 
lenders) and clifford chance 
(international law lenders)
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Despite difficult times for energy and 
commodities traders, Mercuria managed to 

increase the size of its multi-tranche revolving credit 
from $900 million at launch in September 2015 to 
$1.1 billion at close, and at the same time shaved 
35bp off the pricing of its previous revolver.

Lead arranged by ANZ, BTMU, DBS, Emirates 
NBD, First Gulf, ICBC, ING, Mizuho, Societe 
Generale, SMBC and United Overseas Bank, the 
deal was launched with three tranches: a $250 
million one-year that could be drawn in dollars and 
offshore renminbi, a $200 million one year tranche 
B swingline facility, and a $450 million three-year 
tranche C.

At the end of syndication, tranche A was 
increased to $515 million. Tranche B remained at 
$200 million, while the longer dated tranche C was 
cut to $385 million.

Both the shorter tranches paid a margin of 85bp, 
while tranche C paid 140bp over Libor. With this 
pricing, the borrower shaved 35bp off the margins 

for both tenors when compared with its previous 
transaction.

Bank of China and Rabobank joined with 
mandated lead arranger status, earning an all-in of 
125bp on the one year and 206.7bp on the three-
year.

Three banks – Banco do Brasil, Oversea-Chinese 
Banking Corp and Westpac – formed the lead 
arranger group, while Commonwealth Bank of 
Australia, CTBC Bank, Sumitomo Mitsui Trust 
Bank and UBS joined as arrangers.  

Co-arrangers Bank of East Asia, Bank of Panhsin, 
BRED Banque Populaire, Hang Seng Bank, 
Raiffeisen Bank International, Union de Banques 
Arabes et Francaises and Zenith Bank rounded off 
the syndicate.

The new deal was signed on November 17 and 
raised by Mercuria Energy Trading and Mercuria 
Asia Group. In addition to refinancing Mercuria’s 
existing revolver the debt is being used for working 
capital. l

Mercuria Asia revolving credit

GasLog new-build financing

country: 
regional

Borrower(s):  
mercuria energy trading, 
mercuria Asia Group

Amount: 
$1.1 billion

tenor: 
1-3 years

mLAs and Bookrunners: 
AnZ Bank, BtmU, dBs Bank, 
emirates nBd capital, first 
Gulf Bank, industrial and 
commercial Bank of china, inG 
Bank, mizuho Bank, societe 
Generale, smBc, United 
overseas Bank

GasLog is a relative newcomer to the owner/
operator LNG transport finance market – in 

June 2013 it had just six operational vessels, which 
had increased to 19 by June 2015 with another 
eight carriers on order.

Consequently, GasLog surprised the market last 
year when, as a borrower with a relatively short 
credit history, it closed the biggest Korean ECA-
backed deal of the year to fund the majority of its 
outstanding $1.5 billion new-build LNG carrier 
programme.

The $1.311 billion debt package – GasLog’s 
largest new-build fundraising to date – provided 
post-delivery financing for eight vessels via SPVs 
owned by GasLog Carriers and GasLog Ltd.  The 
outstanding balance on the total $1.5 billion order 
will be funded by cash on GasLog’s balance sheet 
and from operational cash flow as the vessels go 
into service.

The eight carriers will be delivered between 2016 
and 2019, with seven of them to serve long-term 

contracts of between seven and 10 years. Six carriers 
were ordered at South Korea’s Samsung Heavy 
Industries, with the remaining two to be built 
by Hyundai Heavy Industries. Four vessels are 
scheduled for delivery in 2016, three in 2018, and 
one in 2019.

Despite its relatively short credit history, GasLog 
benefitted from $4 billion in long term charters 
and the credit strength of its long-term charterers, 
which include BG Group, Shell and ExxonMobil.

The 12 year debt (plus three year grace period) 
– backed by Kexim with Ksure guarantees –  was 
significantly oversubscribed and finished with 
commitments from 14 commercial banks including 
the MLAs. Banks that joined in syndication were: 
Bank of America National Association, BNP 
Paribas, Credit Agricole CIB, Credit Suisse, HSBC, 
ING Bank, KEB Hana Bank, KfW IPEX-Bank, 
National Australia Bank, OCBC, Societe Generale, 
Korea Development Bank. l

country: 
Global

Borrowers: 
GasLog carriers, GasLog Ltd

Amount:
$1.3bn

tenor: 
12 years

mLAs and Bookrunners: 
citi, nordea Bank

ecA(s): 
Kexim, Ksure

Legal advisors: 
norton rose fulbright 
(lenders), cms cameron 
mcKenna (borrower)
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Import financing tenors rarely go beyond one 
year in Pakistan, but in 2015 Yunus Energy, 

a division of the Yunus Brothers Group (YBG), 
managed to raise a 15 month facility to back the 
import of 20x N100/2500 wind power turbines 
from Nordex for its 50MW wind farm project in 
Sindh.

The deal comprises an IFC guarantee to 
Deutsche Bank on behalf of Bank Al Habib, which 
in turn backs a €29 million ($32 million*) letter of 
credit issued by Bank Al Habib to the borrower.

The LC is pre-payable in several installments over 
the 15 month term, and was 95% guaranteed by 
IFC, with Deutsche Bank holding the remainder of 
the risk.

Despite Al Habib being one of Pakistan’s 
strongest commercial bank credits – it is rated 
AA+ and A1+ for long-term and short-term by the 
Pakistan Credit Rating Agency (PACRA) – the IFC 

guarantee enabled the sponsor to push the tenor 
on the deal further than a normal domestic bank 
offering.

The 50MW project is Yunus’ first wind venture. 
Nordex is under a turnkey contract for construction 
that began in 2015. The wind farm will go online 
in 2016, after which Nordex has a 10 year service 
and maintenance contract with Yunus.

Local site preparations including work on the 
foundations, access roads and cabling have been 
subcontracted out to Descon Engineering with 
which Nordex has already completed several 
projects in the Sind region.

The deal comes under the umbrella of IFC’s $5 
billion Global Trade Finance Program. IFC has 
previously invested in two wind projects in Pakistan 
– Zorlu and Metro Wind. l

*Conversion made February 2016

Pakistan Wind Power Import Finance
country: 
Pakistan

Borrower: 
Yunus energy

Amount: 
$32 million

mLAs: 
Bank Al Habib, deutsche Bank

Guarantor: 
ifc

BW LPG Newbuild Financing
Priced at a blended margin of 170bp over 

Libor, BW LPG’s $400 million 18-year 
(weighted average amortisation) Kexim-backed 
newbuild financing for seven very large gas carriers 
(VLGC) was one of the tightest priced and longest 
tenor carrier financings of 2015.

The deal pulled significant Kexim support on the 
back of the manufacturing contract with Hyundai 
Heavy Industries.

The facility comprises an ECA direct loan of 
$268 million provided by Kexim and a commercial 
tranche of $133 million, split equally between 
DNB Asia and SEB.

The financing is secured against the seven 
VLGCs. However, the deal does contain a change 

of control provision whereby if the current owners 
(the Sohmen family) interest in BW Group drops 
below 50%; or BW Group ceases to hold more 
than 35% in BW LPG; or another person or entity 
than BW Group acquires more than 50% of the 
company – the deal is cancelled and repaid in full.

BW LPG is incorporated in Bermuda and 
operates out of Singapore. The company is the 
world’s largest VLGC carrier owner and operator 
and owns 36 gas carriers with a total carrying 
capacity of close to 3 million cbm and a further 
588,000 cbm of capacity on order in Korea. l

country: 
singapore

Borrower: 
Bw LPG

Amount: 
$400 million

mLAs: 
Korea exim, dnB Asia, seB

ecA guarantee: 
Korea exim

financial advisor: 
dnB, HsBc

PT.GCNS ferronickel smelter and 
2×150MW thermal power plant

The $700 million eight-year financing for Guang Ching Nickel & 
Stainless Steel Industry was raised via ultimate parent company 

Guangdong Guangxin Holdings as borrower or record.
The deal backs a smelter with eight production lines and a 300MW 

captive coal-fired power plant project in the Indonesia Morowali 
Industrial Park (IMIP) – an industrial complex jointly invested in and 
founded by Shanghai Decent Investment (an affiliate of Tsingshan Steel 
holding (66.25%)) and PT Bintangdelapan Group (33.75%).

The smelter deal was heavily backed by China Exim as direct lender 
along with Bank of China and ICBC.

The plant will have a 600,000 tonne nickel production capacity and 
will be supplied with feedstock by Bintangdelapan Mineral, a subsidiary 
of Bintangdelapan. l

country: 
indonesia

Borrower: 
indonesia Guang ching nickel & stainless steel industry/
Guangdong Guangxin Holdings Group

Amount: 
$700 million

tenor: 
8 years

mLAs: 
Bank of china, icBc, china eximBank
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Hornsdale Wind
The A$284.8 million ($205 million) 

financing for the 100MW phase one of the 
Hornsdale wind farm was notable for being the 
first project financing under the Australian Capital 
Territory’s (ACT) wind auction, and for the terms 
that the borrower was able to attract – a 19.5 year 
tenor in a market dominated by miniperms.

The deal backs an EPC contract with Siemens 
and the import of 32 Siemens SWT-3.2-113 direct 
drive wind turbines. Siemens also has a long-term 
service contract for the project.

Despite the long tenor, the financing was 
competitively priced owing to the maturity of the 
debt matching the duration of the project’s 20-year 
power purchase agreement (PPA) with a slight tail 
(the 20-year PPA is priced at a fixed 9.2 AUD-ct/
kWh).

The A$219 million debt comprises a A$195 
million 19.5 year senior facility from KfW Ipex 
and Societe Generale, with a junior A$23.8 million 
letter of credit from Investec. Pricing on the senior 

debt starts at 160bp over BBSW rising in steps to 
220bp.

KfW-IPEX and Societe Generale were the sole 
senior lenders despite the large debt size. The 
borrower was reportedly keen on bringing more 
banks in but most other lenders, including overseas 
banks active in Australia, were unwilling to meet 
the tenor.

Project ownership changed at financial close with 
Megawatt Capital, the company formed by ex-
Investec banker Mark Schneider, selling its equity 
stake to John Laing – hence the junior Investec 
tranche. 

The project is located near the Australian town 
of Jamestown, 200km north of Adelaide. The wind 
farm will produce over 400 gigawatt hours per year 
– enough to provide clean, emission-free power for 
more than 70,000 typical Australian homes. l

*Conversion made February 2016

country: 
Australia

Borrowers: 
neoen (70%), John Laing 
(30%), megawatt capital 
Partners

Amount: 
A$219 million ($115 million*)

mLAs: 
Kfw ipex, societe Generale

Legal counsel: 
Baker & mckenzie (borrowers), 
Herbert smith freehills - 
melbourne (borrowers),  
Herbert smith freehills - 
sydney (lenders), King & wood 
mallesons (investec)

Size alone dictates that the Oyu 
Tolgoi project financing was a 

benchmark deal for both the Mongolian 
and Asian mining sectors. But the 
overall financing also included a much 
smaller $200 million one-year pre-export 
revolving credit, closed earlier in 2015, 
that was backed by the assignment 
of offtake contract payments into an 
offshore collection account. The facility 
was used for working capital in the 
build-up to the non-recourse debt 
signing at the end of 2015. 

The final project debt financing 
comprises an $800 million 15-
year A-loan from the International 
Finance Corporation and the EBRD, 
a $1.6 billion 12-year B loan from 15 
commercial lenders, a $700 million 
12-year MIGA insured loan from the 
same commercial lenders, a $400 million 
13-year loan from Export-Import Bank 
of the United States, and $900 million in 
14-year loans from Export Finance and 
Insurance Corporation of Australia and 
Export Development Canada.

The A loan is priced at 378bp over 
Libor pre-completion and 478bp over 

Libor post-completion, the B loan is 
priced at 340bp pre-completion and 
440bp post-completion, the MIGA loan 
is priced at 265bp pre-completion and 
365bp post-completion, the EFIC and 
EDC facilities are priced at 365bp before 
stepping up to 465bp, and the US Ex-Im 
loan pricing will be determined at the 
time of first disbursement and will be 
based on US Treasury rates.

The sponsors provided roughly 
$1.4 billion in equity for the project, 
with Turquoise Hill parent company 
Rio Tinto providing a debt service 
undertaking.

The proceeds of the financing pay 
down existing shareholder loans and 
fund underground expansion. The mine 
has been operational since May 2012 
with the first concentrate produced in 
January 2013. Production on the first 
phase of the expansion project began 
in 2013 and is scheduled to reach 
full capacity in 2021. Oyu Tolgoi is 
forecast to produce 430,000 tonnes per 
year of copper and 425,000 ounces of 
gold annually once the underground 
expansion is completed. l

Oyu Tolgoi 
country: 
mongolia

Borrowers: 
Government of mongolia, turquoise Hill 
resources

Amount: 
$4.4bn

mLAs: 
edc, eBrd, ifc, BnP Paribas, standard chartered

ecAs: 
Us exim, efic,  edc

insurer: 
miGA

B loan lenders: 
AnZ Bank, ciBc, credit Agricole ciB, fmo, HsBc, 
inG Bank, intesa sanpaolo, Kfw iPeX-Bank, 
national Australia Bank, natixis, societe Generale, 
standard chartered, smBc, BtmU

Legal advisors: 
sullivan & cromwell (borrower), milbank 
(lenders).

financial advisor: 
rothschild 
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Yildirim Holding’s February 2015 refinancing 
of the project and acquisition debt for the 

Voskhod chromite mining project in Khromtau – 
Yildirim’s first international syndicated loan – was 
unprecedented in terms of structure and tenor for a 
mining and metals deal into Kazakhstan. 

Despite severe banking angst about lending to 
the commodities sector, and an unfamiliar hybrid 
structure, the deal closed, albeit with heavy EBRD 
backing that generated support from Unicredit 
and Yapi Kredi (which is indirectly 50% owned by 
Unicredit). 

The total cost of the project is $310 million, 
which includes $70 million of capex investments 
for the years 2014-2016 and an additional 
$240 million in debt restructuring by replacing 
shareholder loans with long-term A/B loans. 

The $260 million EBRD A/B loan comprises 
a $130 million direct EBRD A loan and a $130 
million B tranche provided by Unicredit and Yapi 
Kredi with EBRD taking on the credit risk. The 
A loan refinances part of the acquisition purchase 
price (Yildirim bought Voskhod from Mechel 
in 2013). The B loan also releases shareholder 

loans but in part goes towards capex in the mine 
improvement plan. 

Despite having many traits typical of a non-
recourse financing – for example elements of 
acquisition, project and pre-export financing – the 
deal is full recourse to Yildirim Holding, thus 
enabling the diversified Turkish industrials group to 
make the most of its credit strength on top of the 
EBRD partial guarantee on the B tranche. 

Although ultimately full recourse to Yildirim, 
the separate elements of the deal were structured 
via three borrowers: Voskhod Oriel for the mine, 
Voskhod Chrome for the processing plant and 
Voskhod Trading.

The deal has proven critical to the success of 
the mine, which although a high quality chromite 
producer with an estimated proven and probable 
reserve of 19,976 kt and an average Cr2O3 
concentration of 44%, was struggling with the 
slump in global commodities prices. The financing 
and implementation of the mine improvement plan 
ensured the successful turnaround of Voskhod in 
2015. l

Voskhod Chrome Refinancing

Cairn Multi-currency Account 
Receivables Finance

country: 
Kazakhstan

Borrower: 
Yildirim Group

Amount: 
$260 million A/B loan

mLAs: 
Unicredit, eBrd, Yapi Kredi

Legal advisors: 
mayer Brown (english law), 
Kinstellar (legal Kazakhstan), 
erdem & erdem (borrower)

Advisors: 
srK (technical), erm 
(environmental), JLt 
(insurance), smr (market)

A custom-engineered multi-currency account 
receivables financing to optimise balance 

sheet and cash conversion, the $120 million 
joint deal for Cairn India and Cairn Energy 
Hydrocarbons had to meet a number of objectives 
unique to the sponsors. 

Cairn India is the operator of an oilfield in India 
and has signed a production sharing concession 
agreement with the government of India for a 
period of 25 years. As per the production sharing 
agreement, Cairn India (35%), Cairn Energy 
(35%) and ONGC (30%) have ownership interests 
in the oilfield and each receive a pro-rata share of 
revenues generated from the sale of oil. 

The Cairn holding company wanted to discount 

the receivables of Cairn India and Cairn Energy due 
from Reliance and Indian Oil Corp. under a crude 
oil supply agreement. 

Citibank provided an accounts receivable 
discounting facility under the oil supply agreement 
– Cairn India receivables were discounted in India 
and Cairn Energy receivables in Nassau. 

The transaction was structured keeping in mind 
the quarter-end requirements of Cairn and Citi 
managed to meet a deadline of September 30 2015, 
as requested by the client. 

Another feature of the facility was an option for 
Cairn Energy to discount receivables based on pro-
forma invoice, as commercial invoices could only be 
issued on specific dates during the month. l

country: 
india

sponsors: 
cairn india Limited and cairn 
energy Hydrocarbons Limited

Amount: 
$120 million

mLA: 
citibank
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Uzkimyosanoat subsidiary Navoiyazot 
Fertiliser Company’s ¥69.2 billion ($563 

million*) 14.5-year ECA-backed facility – linked 
to EPC contracts with Mitsubishi Heavy Industries 
and Mitsubishi Corp. for a fertiliser plant project in 
Navoiy – is only the second project in Uzbekistan 
to get NEXI long term cover in over a decade.

The deal comprises a JBIC direct loan and a 
commercial bank tranche covered by NEXI. The 
funds are channelled via Uzbek state-owned Asaka 
Bank, which will make the payments direct to the 
EPC contractors.

The project involves building a fertiliser plant 
with capacity to produce 2,000 mtpd (metric tons 
per day) of ammonia and 1,750 mtpd of urea 
supergranules. Mitsubishi Heavy Industries will be 
responsible for fertiliser plant design, manufacture 

and procurement of equipment, on-site 
construction work and commissioning. Mitsubishi 
Corp., jointly with Mitsubishi Corp. Machinery, 
will handle transport of plant equipment.

The project will use feedstock from Uzbekistan’s 
abundant natural gas resources to produce cheap 
urea and ammonia to meet growing domestic 
demand for fertilisers and earn foreign exchange 
through exports.  

JBIC is providing a direct export credit line of 
¥41.54 billion ($338 million). The commercial 
lenders – BTMU, Mizuho Bank, SMBC, and ING 
Bank – are providing ¥27.7 billion. The NEXI 
insurance covers 100% of the commercial bank 
tranche and has an 8.5-year tenor. l

*Conversion made February 2016

Navoiyazot Fertiliser Company
country: 
Uzbekistan

Borrower: 
Uzkimyosanoat

Amount: 
$562 million

mLAs: 
inG, mizuho, mUfG, smBc, JBic

insurer: 
neXi

custodian: 
Bank AsAKA of Uzbekistan

A rare example of both Asian and European 
ECA joint insurance and long tenor debt 

into Bangladesh, the financing backing the EPC 
and turbine procurement – from Hubei Electric 
Power Survey and Design Institute and Wartsila 
Finland – for the Chapainawabganj 100MW HFO 
power project, raised cover from both Sinosure and 
Finnvera. 

Sponsored by Bangladesh Power Development 
Board (BPDB), the total project cost for the plant 
is estimated at $131 million, which comprises 
around $47 million for 12 Wartsila 20V32 heavy 
fuel oil engines, with the remainder covering EPC 
costs generated by Hubei, which is building the 
plant under a 450-day turnkey EPC contract and 
is providing a two-year warranty and a four-year 
service and maintenance contract. 

Although the plant came with a relatively high 
generation cost (Tk21.70 per kilowatt hour [kWh] 
as compared with between Tk6.0 and Tk18 per 
kWh for other Bangladeshi HFO plants), the 
project has significant political backing – it is 
part of Bangladesh’s Power System Master Plan 
2010 and will help improve the overall electricity 

supply to export processing zones that have been 
established in the north-west of the country. 

BPDB had no option but to go for a heavy fuel 
oil plant owing to the absence of gas supply in the 
north of Bangladesh. But with oil prices at all-time 
lows and unlikely to rise significantly in the next 
decade, the sponsor will benefit from a major, albeit 
unexpected, cut in predicted production costs over 
time. 

The financing, signed on May 25 2015, 
comprises a $112 million loan from HSBC and 
Bank of Communications. The loan covers 100% 
of the EPC costs and comes with full ECA cover 
from Finnvera and Sinosure. Associated costs and 
expenses have been financed under an uncovered 
facility. 

Finnvera is covering a total of $46.9 million 
with Sinosure guaranteeing the remainder. Both 
guarantees effectively reinsure a 100% sovereign 
guarantee from the Bangladeshi government, which 
owns BPDB.

Pricing on the debt is rumoured to be 299bp 
rising to 500bp-plus over a 12-year tenor, including 
a two-year grace period. l

Chapainawabganj HFO  
power project

country: 
Bangladesh

Borrower: 
Bangladesh Power 
development Board (BPdB)

Amount: 
$112 million

mLAs: 
HsBc, Bank of communications

ecAs: 
sinosure, finnvera
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Ibrahim Nasir International 
Airport Runway Expansion

In December 2015, the government of the 
Maldives signed a $373 million 20-year 

preferential buyer credit loan from China Export-
Import Bank to back the upgrade and development 
of the apron and runway at Ibrahim Nasir 
International Airport (INIA). 

The project has had a troubled birth. A GMR-led 
consortium originally won a $500 million 25-year 
DBFO (BOO) concession in 2010 but had its 
contract terminated in 2012 – a move that both 
soured relations with India and has resulted in the 
case going to a Singaporean arbitration tribunal. 
The tribunal has ruled in favour of GMR and 
leaves the Maldives government with a probable 
cancellation fee of around $300 million and at least 
$4 million in costs. 

The Chinese funding will be used to build a 
new 3.2km runway, reclaim land, and develop a 
fuel farm and a cargo complex. The EPC contract 
has been awarded to Beijing Urban Construction 
Group, which started construction in January 2016. 

The existing runway will be changed to a taxiway 
and the new runway will enable Airbus A380s to 
land at INIA. 

The airport’s capacity is expected to increase 
threefold. Maldives Airports Company is forecast 
to earn $410 million in revenue in 2017 because 
of the redevelopment, with the development of the 
new runway complemented by a new terminal. 

The development of the airport terminal has 
been awarded to Japanese Taisei Corp. and is to be 
financed by JBIC. The total combined project cost 
is $845 million. 

The 20-year China Export-Import Bank loan for 
the runway and ancillary infrastructure includes 
a five-year grace period. Although pricing has not 
been released, the deal is a soft loan linked to both 
the Chinese EPC contract and increasing trade 
ties between China and the Maldives: for example 
negotiations are underway for a China-Maldives 
free trade agreement. l

country: 
maldives

Borrower: 
maldives Airports company

Amount: 
$373 million

mLA and sole lender: 
china export-import Bank

Legal advisor (borrower):
suood & Anwar

Reliance Jio Infocomm
Reliance JIO Infocomm’s 2015 $750 million 

telecoms project financing pushed the 
boundaries on length of loan and size of cover 
offered by Ksure.

The average tenor on Ksure-covered telecoms 
deals had been eight years – Reliance Jio pushed 
it to 12, although the sponsor had pulled off 
the same tenor in a Kexim-backed deal in 2014. 
Nevertheless, the Ksure cover was four years longer 
than that offered to Sprint the previous year – and 
enabled the borrower to borrow at a lower premium 
than the Indian sovereign rate.

The deal was also the biggest loan coverage by 
Ksure to date for a project in India.

The deal – the second to fund Reliance Jio’s 
telecoms infrastructure roll-out – finances 
equipment and services procured from Samsung 
Electronics and Ace Technologies Corp.

Lead arranged by HSBC, ANZ Bank, Banco 
Santander, BTMU, JPMorgan Chase Bank, Mizuho 
Bank, SMBC, ING Bank and DZ Bank, the 12-

year loan includes a two-year grace period.
Reliance Jio has a pan-India unified licence to 

provide high-speed 4G voice and data services 
across 22 telecommunication circles under the 2300 
megahertz (MHz) band of spectrum. It also has 
spectrum in the 800MHz and 1800MHz bands in 
20 of India’s 22 telecom circles.

The company is setting up a country-wide 
telecom network set to provide high-speed internet 
connectivity and communication services. To date 
the sponsor has invested over $14 billion in telecom 
infrastructure.

The deal would have struggled without Ksure 
backing – the sponsor is expected to make heavy 
losses in its initial years of operations due to the 
heavy capital expenditure (capex) and competition 
from established players. The current capex of $14 
billion is close the total spent by Bharti Airtel over 
the past 23 years. l

country: 
india

Amount: 
$750 million

mLAs: 
HsBc, AnZ Bank, Banco 
santander, BtmU, JPmorgan 
chase Bank, mizuho Bank, 
smBc, inG Bank, dZ Bank

insurer: 
Ksure

Legal advisors: 
milbank, tweed, Hadley & 
mccloy (english law), Juris 
corp Advocates & solicitors 
(indian Law), Bae, Kim & Lee 
(Korean Law)
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Grain PXF for Kernel Group
Ukrainian agribusiness Kernel Group raised 

a $230 million pre-export finance (PXF) 
facility in August last year, which includes a $50 
million tranche from the European Bank for 
Reconstruction and Development (EBRD). The 
deal closed despite the heightened political risk in 
Ukraine.

The one-year revolving facility will be used by 
Kernel to fund the working capital needs of its 
grain export business.

The loan is structured as a syndicated, secured 
borrowing-based facility with a one-year tenor. 
Natixis assumed the role of sole arranger, facility 
and security agent, and overdraft bank.

The deal’s structure mixes a weekly borrowing 
base loan and daily overdraft drawdowns. These 
drawdowns are disbursed by the overdraft bank 
(Natixis), guaranteed by the bank syndicate and 
then refinanced weekly by the same pool of banks. 

The borrowing base loan and daily drawdowns 
are both secured by a full security package (pledge 
of goods, assignment of contracts and receivables, 
and pledge of collections accounts). This structure 

brings maximum flexibility to Kernel, enabling it 
to use the facility on a daily basis without having to 
wait on the bank syndicate.

In August 2015, Kernel agreed to the extension 
of a $350 million renewable credit line with a 
syndicate of European banks, to finance sunflower 
seed purchases, storage and processing into 
sunflower oil to be sold on the export market.

One month prior to this, the agribusiness 
signed a $65 million credit facility with ING and 
UniCredit as bookrunners. 

Kernel is one of the world’s largest exporters of 
sunflower oil. Handling approximately six million 
tonnes of agricultural commodities per year, the 
company supplies international markets with grain 
and sunflower oil produced in Ukraine and  
Russia. l

country: 
Ukraine

Borrower(s): 
Kernel Group

Amount: 
$230 million

tenor: 
1 year

mLA(s): 
natixis

other lender(s): 
rBi, eBrd, BnP Paribas, UBs, 
ABn Amro, BcP

Feature: Europe Deals

Citibank arranged a $68.2 million JBIC and 
NEXI-backed financing for Landsvirkjun’s 

90MW geothermal project in Iceland at the longest 
tenor allowed by OECD guidelines.

The power plant, based in Theistareykir in 
Iceland, is scheduled to commence operations in 
2017 and 2018. Financial close was in December 
2015. 

This is the first JBIC and NEXI-backed buyer 
credit to a high income OECD country using 
Market Benchmark and the first JBIC/NEXI 
buyer’s credit loan for a renewable project in High 
Income OECD countries.

It is also the first ECA transaction without 
a guarantee from the Icelandic government for 
Icelandic credit. 

Landsvirkjun, the National Power Company of 
Iceland, is the country’s largest generator and one 
of the 10 largest producers of renewable energy 

in Europe. This transaction is the first geothermal 
project to be constructed by Landsvirkjun (and the 
largest in Landsvirkjun’s portfolio), allowing the 
energy company to diversify its asset and generation 
portfolio.

The deal was met with a positive market reaction 
with high interest from the bank market, despite 
being the first ECA transaction in Iceland without 
a government guarantee, allowing Citi as a JBIC/
NEXI coordinator to create competitive tension 
and achieve attractive pricing from banks for 
Landsvirkjun. 

The ECA facilities comprise a $34.1 million 
direct loan from JBIC and $34.1 million 100% 
political and commercial risk cover from NEXI. 
Citi achieved a competitive all-in cost of JBIC/
NEXI financing for the longest possible tenor 
under OEDC rules (up to 20 years). The project 
also abided by strict environmental guidelines. l

Fuji/Balcke-Durr export contract for 
90MW geothermal plant

country: 
iceland

Borrower(s): 
Landsvirkjun

Amount: 
$68.2m ($34.1m direct loan 
from JBic; $34.1m 100% 
political & commercial risk 
from neXi)

tenor: 
20 years 

mLA(s): 
citi, JBic (provided buyer’s 
credit up to $34m) 

ecA(s): 
neXi, JBic
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Towards the end of December 2015, 
Azerbaijan Demir Yollari (ADY) closed 

a landmark EGAP-backed €459 million ($514 
million*) financing to raise funds to modernise 
the 600km international railroad connecting 
Azerbaijan, Georgia and Turkey. The deal is the 
largest ever supported by EGAP (the official export 
credit agency of the Czech republic) and the largest 
export credit into Azerbaijan to date.

HSBC coordinated the facility and was joined 
by Societe Generale, Komercni banka and Ceska 
exportni banka as MLAs. Ceska sporitelna and 
Raiffeisenbank also participated as lenders.

The project represents one of the major 
infrastructure projects to be implemented in 
Azerbaijan for the coming years. By 2030, it is 
expected to transport an estimated 17 million 
tonnes of cargo and approximately three million 
passengers. 

The deal was met with strong investor demand 
from a six-bank club, comprising of both Czech 
regional banks and international banks in a six-
bank lending club. In addition to the EGAP cover, 
the deal is also secured by a guarantee from the 
Ministry of Finance of Azerbaijan.

The deal was very quickly executed and delivered 
on a short timeframe given the urgency of the 
project, according to HSBC. Competitive pricing 

was achieved despite the impact of the various 
currency depreciations in the region, following the 
weakening of the Russian Rouble and the ongoing 
low cost of oil prices.

The upgrade of the Baku-Tbilisi-Kars is vital 
for the export of crude and other projects from 
Azerbaijan. The contract was awarded to Czech 
company Moravia Steel, which successfully 
completed the first phase of the modernisation of 
300km of the railroad in 2014.

The deal will result in a wider regional impact 
owing to an increase in transport connectivity over 
three countries. It is hoped that it will improve 
trade and economic relations between Central Asia, 
Azerbaijan, Georgia and Iran when connecting with 
Europe. 

It is more specifically a strategic project for 
Caspian oil exports to Turkey and Europe. Its low 
financial costs versus a long tenor is optimal for 
infrastructure related investments. The project also 
exudes environmental benefits due to the reduced 
risk of oil spills. 

The project is further complimented by a 
separate financing for Alstom locomotives 
involving two of the members of the lending 
group, including HSBC, which is currently in the 
process of closing. l

*Conversion made February 2016

Azerbaijan Railways

PCC Bakki Silicon

country: 
Azerbaijan

Borrower(s): 
Azerbaijan demir Yollari

Amount: 
€459 million 

tenor: 
12.5 years

mLA(s): 
HsBc, societe Generale, 
Komercni banka, ceska 
exportni banka

other lender(s): 
ceska sporitelna, 
raiffeisenbank 

ecA(s): 
eGAP

other guarantor(s): 
ministry of finance of the 
republic of Azerbaijan

Legal adviser: 
Allen & overy, Bm morrison 
Partners (Azerbaijani local 
counsel)

Joint-sponsored by PCC SE and Bakkastakkur 
(owned by Icelandic pension funds and 

Islandsbanki) – and structured via special purpose 
company PCC BakkiSilicon – the $195 million 
debt financing for a $300 million silicon metal 
production plant was the first project finance 
transaction in Iceland to include covered senior 
debt and junior debt.

Lead arranged and provided by KfW Ipex Bank, 
the 15-year financing includes both Euler Hermes 
cover and Untied Loan Guarantee cover (for 
German raw material imports) under Germany’s 
UFK programme. The German federal government 
offers UFK guarantees in support of commodity 
projects abroad that are regarded as inherently 
worthwhile or which are of particular interest to the 
Federal Republic. 

“The UFK coverage underlines just how 
relevant this business is to the Federal Republic 
of Germany,” stated Markus Scheer, member of 
the management board of KfW IPEX-Bank. “It is 
exclusively German customers that are purchasing 
the silicon produced by PCC in Iceland, which 

substantially helps our industry to secure the supply 
of raw materials over the long term and become 
more independent on developments in the spot 
markets.” 

The core facility in the project is the silicon 
smelter. The aluminium industry is a major user of 
silicon metal as an alloyant, while demand for high-
quality silicon metal products is also growing in the 
chemical and electrical industries. 

The smelting plant primarily purchases quartzite, 
the basic material needed to produce silicon, from 
one of the PCC SE Group’s own company quarries 
in Poland through a long-term supply agreement. 

State-owned Icelandic utility Landsvirkjun has a 
long-term power supply contract with the project, 
which is located on the outskirts of Húsavík in the 
north of Iceland.

SMS Siemag has been awarded the construction 
of the turnkey facility. It will receive support from 
M&W Group, a German plant engineering firm 
that has already implemented a range of products in 
Iceland. l

country: 
iceland 

Borrower(s): 
Pcc se

Amount: 
$195 million (total project cost 
$300 million)

tenor: 
13-15 years

mLA(s): 
Kfw ipex-Bank (sole 
structuring bank and senior 
lender)

ecA(s): 
euler Hermes

Legal advisor(s): 
cms Hasche sigle (sponsors) 
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Societe Generale arranged a pre-export finance 
(PXF) facility of $145 million for Moldova-

based agricultural company Transoil Group – the 
company’s second facility to date and the second 
largest syndicated trade finance facility in Moldova 
in the agri sector. 

The facility is structured as a short-term 
committed financing including a specific calendar 
period for drawdowns that are aligned with the 
agricultural seasons, including a final June 30 2016 
clean-up.

Transoil will use the facility to finance working 
capital needs associated with trading operations, 
including origination, primary processing, storage 
and transportation of commodities and their 
subsequent sale of export. This will allow the 
company to buy the goods available from the 
farmers as soon as possible on the local market. 

The major feature of the facility is that 
drawdown can only be made against available 
commodities and available export sales, which 
is an advantage for lenders who do not take any 
harvest or production risk. The transaction is also 
structured as a self-liquidating borrowing base, 
with a wide set of securities in particular under 

English, Swiss and Moldovan law.
The lenders will also benefit from a full security 

package including pledges on commodities, 
assignment of contracts, pledges on local and 
off-short collection accounts and various corporate 
guarantees including from Aragvi Holding 
International Ltd, Cyprus as parent company. 

IFC’s contribution of $10 million aligns with 
its strategy to enhance global food security and 
increase access to finance for agricultural sector 
participants in the world’s poorest countries.

Transoil Grop is the leading agro holding in 
Moldova, with export-orientated businesses with 
foreign currency export revenues accounting for 
nearly all the revenue stream. This facility supports 
the vital agricultural sector, which accounts for 
about 16% of Moldova’s GDP.

The deal will also open new opportunities for 
Moldova’s farmers to participate in the global 
agricultural value chain. 

The increase of the exports will strengthen 
the agricultural sector, helping job creation and 
ensuring the farmers have enough income to 
support their own liabilities. l

Transoil Group PXF facility

Galloper Wind Farm project

country: 
moldova

Borrower(s): 
transoil international

Amount: 
$145 million

tenor: 
1 year

Bookrunner(s):  
societe Generale

mLA(s): 
societe Generale

other lender(s): 
erste Bank, Arab Bank 
(switzerland), Banque 
cantonale Vaudoise, finbank, 
ifc

Legal advisor(s): 
Hogan Lovells, turcan cazac, 
Homburge, George Y. Yiangou, 
sayneko Kharenko

Against all the odds the senior 15-year £1.3 
billion ($2 billion*) loan for the £1.5 

billion Galloper offshore wind project closed in 
November 2015. The deal had been shelved once 
in the belief that the project could not come 
online in time to qualify for the UK’s renewables 
obligation (RO) subsidy scheme, rather than the 
contracts for difference (CfD) regime that was to 
run from 2017.

Furthermore, although originally expected 
to feature ECA support, the ECAs fell away 
when it became clear that commercial bank 
appetite for the deal was strong. In fact, the 
only development finance support for the 
project came from the EIB – a £225 million 
loan through its European Fund for Strategic 
Investments (EFSI) and the first investment in 
the UK by the fund.

The final financing came in oversubscribed, 
with participation from 12 commercial banks.  
The pricing on the debt was between 200bp and 
225bps over Libor.

RWE Innogy, the German energy company, 
led the development and construction of the 

project. UK Green Investment Bank, Siemens 
Financial Services and Macquarie Capital will 
join RWE Innogy in becoming 25% joint equity 
partners of the approximately £400 million 
($443 million) equity in total. 

The Galloper project is due to come online in 
March 2018, which is the final deadline under 
the grace period the Department for Energy and 
Climate Change granted the offshore wind sector 
in September 2014. Galloper is due to qualify 
for 1.8 ROCs per megawatt (MW).

Construction started in November 2015 for 
the 336MW wind farm, which will comprise of 
56 Siemens turbines with 6MW capacity, the 
world’s largest turbines. Siemens will maintain 
them under a 15-year contract. 

Once operational the project will be one of the 
larger offshore windfarms in British waters with 
the capacity to power 336,000 homes. l

*Conversion made February 2016

country: 
UK

Borrower(s): 
rwe innogy

Amount: 
$2 billion

tenor: 
15 years

mLA(s): 
european investment Bank, ABn 
Amro, credit Agricole, Heleba, inG, 
Lloyds, mUfG, natixis, santander, 
seB, smBc, societe Generale

other guarantor(s): 
european fund for strategic 
investments (efsi)

Legal advisor(s): 
cliffords (for sponsors), Linklaters 
(for lenders)

other: 
BnP Paribas (financial advisor)
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Turk Eximbank MIGA-guaranteed 
SME support facility

Citibank acted as global coordinator, 
bookrunner, lender and facility agent for a 

landmark $187.5 million and €100 million ($112 
million*)  financing for Turk Eximbank. The facility 
was supported by the Multilateral Investment 
Guarantee Agency (MIGA), the political risk 
insurance and credit enhancement arm of the 
World Bank Group.

The syndication was also led by Germany’s 
Norddeutsche Landesbank (NordLB) Girozentrale. 

The loan facility is aimed specifically at helping 
the Turkish bank provide credit to small and 
medium-sized enterprises (SMEs) to support 
export-led growth. 

The deal attracted strong market interest and was 
oversubscribed, resulting in the initial €200 million 
deal amount being upsized to $187.5 million and 
€100 million. 

Turk Eximbank is a fully state-owned bank acting 
as the Turkish government’s major export incentive 
instrument in Turkey’s sustainable export strategy. 

The transaction was structured as a 10-year, 
two tranche MIGA-supported financing for Turk 
Eximbank in order to fund medium and long-term 
loans to Turkish exporters, including SMEs.

The deal was the first syndicated loan and the 

first executed by a commercial bank globally under 
MIGA’s NHFO-SOE programme. 

MIGA provided its guarantee for 95% of 
principal and interest under its new Non-
Honouring of Obligations of Sovereign-Owned 
Enterprises (NHFO-SOE) programme. This 
programme is modelled after MIGA’s Non-
Honouring of Sovereign Financial Obligations 
programme for public sector borrowers but does 
not require an explicit sovereign guarantee.

The NHFO-SOE programme is a product of 
longstanding effort between MIGA and Citi to 
increase support for public sector entities, including 
export-import banks and development banks, 
without requiring a sovereign guarantee. 

After the success of the Turk Eximbank deal, 
many public sector entities around the world have 
approached both the Global Coordinator and MIGA 
to explore financing solutions under this programme.

Credit enhancement offered by MIGA led to an 
attractive all-in cost for Turk Eximbank and assisted 
Turk Eximbank in diversifying its financing sources 
and providing long-term, lower cost financing to 
exporters and SMEs, supporting Turkey’s export-led 
growth strategy. l

*Conversion made February 2016

country: 
turkey

Borrower(s): 
turk eximbank

Amount: 
tranche A: $187.5 million, 
tranche B: €100 million

tenor: 
10 years

mLA(s): 
citi Bank, norddeutsche 
Landesbank Girozentrale of 
Germany

other lender(s): 
societe Generale

Guarantor(s): 
miGA

In a climate of declining metal 
prices last year,  Zangezur Copper 

Molybdenum Combine, the Armenian 
subsidiary of global metal producer 
Cronimet, closed a $180 million 
senior-secured pre-export finance 
(PXF) facility that was all the more 
remarkable for its five-year tenor. 

The loan will be used for long-term 
copper concentrate exports to Swiss 
offtakers and includes a number of 
project finance-type enhancements that 
strengthen the credit profile, which 
resulted in both the unusually long 
five-year tenor, but also a further one-
year extension option.

ZCMC is Armenia’s largest mining 
company, producing copper and 
molybdenum concentrate.  Its Kajaran 
open pit copper and molybdenum 
mine has been in operation for more 
than 60 years, accounting for about 

5% of world total molybdenum 
production.  

Since its privatisation and 
Cronimet’s involvement in 2004, it has 
been continuously modernised with 
increased production and efficiency. 
For the past five years, the mine has 
consistently met or even exceeded 
budgeted production quantities. It 
continues to have abundant reserves 
and resources (based on Russian 
GKZ standards), which, at current 
production levels, will enable a 100-
year mine life. l

Zangezur Copper PXF facility
country: 
Armenia

Borrower(s): 
Zangezur copper molybdenum combine cJsc

Amount: 
$180 million

tenor: 
5 years

Bookrunner(s): 
Unicredit

mLA(s): 
Unicredit, caterpillar financial 

other lender(s): 
iKB deutsche industriebank, commerzbank, dZ Bank, 
raiffeisen Bank international, mercuria energy trading 

Legal advisor(s): 
mayer Brown international LLP (lenders), Greenfort 
frankfurt/main (borrower)
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A consortium including Highland Group 
Holdings, Siemens Financial Services and 

Copenhagen Infrastructure arranged the financing 
of, what will be, one of the largest offshore 
wind farms in the world with a production of 
approximately 1.6 TWh per year. 

The 400MW Veja Mate offshore wind farm 
project investment of €1.9 billion ($2.13 
billion*) will meet the annual electricity needs of 
approximately one million people, the developers 
said.

The “non-recourse” financing is the largest of its 
kind in Germany to date, signed with a consortium 
of eight financial institutions. The project is also the 
largest financing to be funded under KfW’s offshore 
wind energy programme.

The debt has a tenor of 12.5 year post-
construction. Pricing starts at 200bp, stepping up 
to 225bp over Euribor. The lenders are understood 
to have taken stakes of between €30 million and 
€50 million each.

Guarantees were provided by EKF and KfW, 
while Copenhagen Infrastructure Partners provided 
€250 million in the form of a mezzanine loan. 

Germany manufacturer Siemens will provide the 
67 wind turbines for the farm. It also represents 
the successful close of Germany’s first fully non-
recourse financed offshore wind project to use 
Siemens SWT-6.0-154 wind turbines. 

The offshore construction work will begin in 
August 2016 and is scheduled to run until the end 
of 2017.

The Veja Mate project “from 2017 will 
deliver stable returns for many years,” stated 
Chris Sorensen, senior partner in Copenhagen 
Infrastructure Partners. Sorensen also highlighted 
how the investment benefits from a strong German 
regulatory framework. 

The wind farm will operate 95km north-west 
from the island of Borkum and will be connected to 
the power grid, via the existing BorWin 2 offshore 
sub-station, managed by grid operator TenneT.

In addition to Siemens (turbines), other 
companies involved include Offshore Windforce 
(for the foundations), FICG (substation) and SIEM 
(internal cabling). l

*Conversion made February 2016

Veja Mate 400MW offshore wind 
farm project

PXF EuroChem Group

country: 
denmark

Borrower(s): 
Highland Group Holdings Ltd. 
[HGHL]

Amount: 
€1.9bn

tenor: 
12.5 years  

mLA(s): 
commerzbank, deutsche 
Bank, Kfw ipex-Bank (sole 
structuring bank and senior 
lender), natixis, santander, 
smBc

ecA(s): 
eKf

Legal advisor(s): 
cms Hache (borrowers), 
watson farley & williams 
(lenders)

Russian agrochemical company 
EuroChem is the largest 

producer of mineral fertilisers, ranking 
among the top three European and 
top 10 global producers by nutrient 
capacity and profitability. In addition 
to producing primarily nitrogen and 
phosphate fertilisers, EuroChem also 
generates certain organic synthesis 
products and iron ore.

EuroChem will use the proceeds of 
the four-year, $750 million pre-export 
finance (PXF) facility to refinance 
part of its debt as well as for capital 
expenditure and other corporate 
purposes. The banks on the club deal 
provided commitments of between $50 
million and $75 million. 

The PXF was signed at the end of 
August in 2015, with a margin of 300 
basis points plus Libor, a structured 
finance expert told Trade Finance.

The size of the deal is significant: 

robust demand from international 
lenders led to a twofold 
oversubscription in the order book. 
The transaction was a particular success 
owing to the challenging market and 
geopolitical conditions in Russia. 

“For a borrower with a significant 
Russian component in its business 
profile, we have secured very attractive 
pricing in the current environment,” 
stated Alexander Gavrilov, deputy CFO 
and head of corporate finance.

The PXF marks another club deal 
in Russia in 2015. Metalloinvest, the 
Russian iron ore and steel producer, 
previously signed a €267 million ($229  
million*) club loan with six banks and 
two export credit agencies (ECAs). l

*Conversion made February 2016

country: 
russia

Borrower(s): 
eurochem

Amount: 
$750 million 

tenor: 
4 years  

mLA(s): 
Bank of America merrill Lynch international Ltd, 
Bank of china (Hungary) close Ltd, commerzbank 
Aktiengesellschaft, Luxemburg Branch, deutsche 
Bank AG, Amsterdam Branch, HsBc Bank plc, intesa 
sanpaolo s.p.A., London Branch, natixis, nordea Bank 
AB, PJsc rosbank, sberbank (switzerland) AG, société 
Générale, and Unicredit Bank Austria

other guarantor(s): 
eurochem trading GmbH, switzerland; LLc Phosphorit 
industrial Group; LLc eurochem-Belorechenskie 
minudobreniya; oJsc nevinnomysskiy Azot; oJsc 
novomoskovskiy Azot; and Jsc Kovdorsky GoK
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The one-year refined metals facility is 
Trafigura’s flagship borrowing base facility. 

It is currently the largest metals borrowing base 
globally at this time at a record $2 billion.

The facility was originally closed and 
documented by BNP Paribas in 2010 at $1.02 
billion. Since then, the loan has been amended and 
extended seven times and increased to a record $2 
billion and a 16-bank syndicate. The successful 
increase in the facility accounts for its status as the 
largest metals borrowing base to date. 

Deutsche Bank took over from BNP Paribas in 
2014 as agent and coordinating bank. Deutsche 
updated the documentation as part of the 2015 
refinancing, aligning it with the commercial and 
operational aspects of the deal as well as Trafigura’s 
other facility documentation, changes in corporate 
structure and newly LMA standards.

The refined metals borrowing base facility 
(RMBB) is structured as a one-year uncommitted 
secured facility, providing Trafigura with liquidity 
at a competitive price for working capital financing 
needs.

The structure of the borrowing base facility is 
attractive owing to its short-term, self-liquidating 

and uncommitted nature, with full collateralisation 
through a pledge over inventories, LME warrants 
and sales proceeds, and weekly monitoring of the 
borrowing base value.

The facility is secured by refined metals inventory 
in over 30 locations globally. Receivables are payed 
into collection accounts in the Netherlands and US 
and are secured by Account Pledges. This provides 
the lenders with access to top-line revenues. 

Founded in 1993, the Trafigura Group is a 
global, independent commodity trader, specialising 
in the oil, minerals and metals market. 

Trafigura will use the funding to finance its 
working capital needs in relation to the purchase, 
storage and sale of base metals and ferrous metals 
including (but not limited to) copper, copper scrap, 
zinc, lead, aluminium, nickel, tin, steel, non-ferrous 
scrap metals, silver and cobalt. 

The financing is key to Trafigura’s refined metal 
operations, continuing to grow with the company’s 
business. 

In the 2015 facility, Trafigura has also 
incorporated LME warrants as a form of  
collateral. l

Trafigura refined metals borrowing 
base facility

Uralkali potash PXF

country: 
Holland

Borrower(s): 
trafigura

Amount: 
$2 billion

tenor: 
1 year

mLA(s): 
deutsche Bank (coordinating 
bank, facility & security agent, 
account bank)

other lender(s): 
citi, commerzbank, 
commonwealth Bank of 
Australia, credit Agricole, dBs, 
dZ Bank, Kfw, mizuho, mUfG, 
natixis, ocBc, rabobank, 
societe Generale, standard 
chartered, westpac

Legal advisor(s): 
Hogan Lovells (lenders)

Uralkali, the Russian potash fertiliser 
producer and exporter, secured a $530 

million pre-export finance (PXF).
Signed on April 20 2015, the deal markets the 

first international syndicated loan facility made 
available to a Russian company last year, hence 
reopening the Russian market. 

Russia has suffered severely from Western 
sanctions since 2014 over its role in the Ukraine 
crisis, with limited access to foreign finance for 
various state banks and companies. However, 
Uralkali, the world’s largest producer of crop 
nutrient potash, has not been targeted by the 
sanctions. 

The deal also marks Uralkali’s first international 
loan facility since the signing of its $450 million 
unsecured club loan in June 2014. The loan will be 
used for general corporate purposes and to refinance 
the company’s existing loans.

The four-year loan has an option for an increase 
to $800 million, with an interest rate of 330 basis 
points plus Libor. In June 2015, Uralkali extended 
the amount of the loan agreement to $630 million 

by signing an increase confirmation for $100 
million with Bank of China. 

The debt service is monitored through the sales 
proceeds of commercial contracts, mainly with 
US clients. Those sale proceeds are directed on 
an offshore pledged collection account, in order 
to secure the loan repayment and reduce the 
borrower’s country risk.

This significant transaction with a large pool 
of international banks was purely new money for 
Uralkali, contrary to Metalloinvest, with no initial 
intention to refinance other lines from lenders. 

The facility set a benchmark for the 2015 Russian 
loan market as many commodity producers used 
the same tenor (four years) and a similar margin 
(3-4%) to reach a successful transaction later in 
the year. These includes NLMK, EuroChem, 
Metalloinvest and Polymetal. 

The loan amount stood at $530 million at 
signing, and $655 million taking into account the 
three month accordion. l

country: 
russia

Borrower(s): 
Uralkali

Amount: 
$530 million

tenor: 
4 years

mLA(s): 
inG Bank, natixis, Jsc nordea 
Bank, PJsc rosbank, societe 
Generale, commerzbank (lead 
arranger), iKB (arranger), 
industrial commercial Bank 
of china (lender), china 
construction Bank (lender)

Legal advisor(s): 
Hogan Lovells (lenders), 
debevoise & Plimpton 
(borrower)
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The largest synthetic trade finance 
collateralised loan obligation securitisation 

to date, in November 2015  Deutsche-sponsored 
SPV TRAFIN 2015-1 placed $216.1 million of 
credit linked notes (CLN) – the first loss tranche 
of a deal referencing a portfolio of $3.5 billion of 
short-term trade finance assets.

The deal is not unique – Deutsche did smaller 
trade securitisations in 2011 and 2012 – but for 
sheer scale it is unmatched (even by Standard 
Chartered’s $3bn issue last year).

TRAFIN 2015-1's reference portfolio consists of 
a diversified pool of assets from Deutsche Bank's 
global trade finance business. The deal has enabled 
Deutsche to transfer the credit risk of more than 
17,000 trade finance assets from over 400 obligors 
across 40-plus countries in its initial pool.

In addition to hedging the risk of those 
trade finance obligations on its balance sheet, 
the transaction has freed up credit capacity for 
additional Deutsche trade finance business.

Under the scheme Deutsche Bank is, in effect, 

purchasing five-year credit protection on 95% of a 
0-6.5% equity tranche via issuance of a fully funded 
CLN. The payment of interest and repayment of 
principal on the CLN is linked to the extent to 
which credit events and credit losses occur in the 
$3.5bn reference portfolio.

The deal was sold via a Dutch auction and came 
in slightly oversubscribed – not surprisingly given 
the issue was the first loss tranche on the assets and 
therefore, being the riskiest, came with a higher 
yield. But according to bankers, had Deutsche 
even just slightly dropped the asking price the 
issue would have come in twice oversubscribed – a 
measure of the appetite for the risk and the strong 
pricing achieved by the issuer.

With Basel 3 upping the costs of trade finance 
CLO securitisation there are likely to be further 
deals from both Deutsche and other issuers before 
the regulation bites. And the TRAFIN deal has 
certainly given yet another spark to the relatively 
damp squib that has been trade securitisation to 
date. l

TRAFIN 2015-1
country: 
Global

Amount: 
$3.5 billion

tenor: 
5 years

issuer/Arranger: 
deutsche Bank

Legal counsel: 
clifford chance

Feature: MENA Deals

Nigeria’s first greenfield independent power 
producer (IPP) to reach financial close – the 

450MW Azura-Edo open-cycle gas turbine power 
project – required a complex package of guarantees 
from multiple arms of the World Bank to be 
bankable.

The plant is being built by EPC contractors 
Siemens and Julius Berger Nigeria and Siemens 
Bank is also one of the debt providers in two 
commercial bank tranches wrapped by IBRD and 
MIGA respectively.

The power plant is being developed by a 
consortium of private investors, which own 97.5% 
of the project equity through a holding company 
registered in Mauritius. The government of Edo 
state holds the remaining 2.5% locally.

The sponsors signed the financing in November 
2014, but financial close was delayed by a year 
owing to a change in Nigerian government.

The financing is a complex package of DFI and 
commercial bank financing. MIGA is providing 
political risk cover to the deal’s hedging banks 
and to equity sponsors. MIGA and the IBRD are 
providing political risk cover to the commercial 
banks. The International Finance Corporation 
(IFC) is also participating as a direct lender.

The IFC and FMO arranged a $267.5 million, 

15-year development finance institution tranche 
of senior debt. The facility was priced at around 
600bp over Libor and has a step-up in the last three 
years. The other lenders on the tranche were: DEG, 
Proparco, SwedFund, CDC Group, ICF Debt Pool, 
OPIC and EAIF.

The IFC provided $50 million in this senior 
debt tranche, with all other lenders taking tickets 
of between $20 million and $50 million. The IFC 
($30 million), OPIC ($15 million), Proparco ($10 
million) and EAIF ($10 million) also contributed 
to a $65 million mezzanine facility.

Rand Merchant Bank and Standard Chartered 
arranged 12-year commercial bank tranche split 
between two $117 million tranches covered by 
MIGA and IBRD, respectively. KfW IPEX only 
participated in the MIGA tranche, Standard 
Chartered only participated in the IBRD tranche, 
while Siemens Bank, Standard Bank and Rand 
Merchant Bank lent on both. The commercial bank 
debt was priced at roughly 525bp over Libor. l

Azura-Edo IPP
country: 
nigeria

Borrower: 
Azura Power west Africa Ltd

Amount: 
$742.5 million

tenor: 
12-15 years

mLAs: 
standard chartered, ifc, fmo, 
rand merchant Bank

other lenders: 
deG, Proparco, swedfund, 
cdc Group, icf debt Pool, 
oPic, eAif, Kfw iPeX, siemens 
Bank, standard Bank

Guarantors: 
iBrd, miGA

Legal advisors: 
clifford chance (lenders 
international legal), olaniwun 
Ajayi (lenders nigerian legal), 
templars (borrower nigerian 
legal) trinity (borrower 
international legal)
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On March 31 2015, Emirates Airline 
reached financial close on a $913 

million 10-year UK Export Finance (UKEF) 
guaranteed sukuk (Islamic bond) – the first 
ever sukuk guaranteed by an export credit 
agency (ECA).

The deal was also the largest ECA-wrapped 
debt capital markets transaction in the 
aviation sector in 2015 and the first pre-
funded trade with a UKEF guarantee.

The proceeds from the issue fund the 
acquisition of four Airbus A380-800 aircraft, 
which were to be delivered in April, May, 
June and July 2015. The aircraft will be leased 
to and operated by Emirates Airline.

Five banks joined the lead arrangers – 
HSBC, Citi, JP Morgan Securities and 
National Bank of Abu Dhabi – in lesser roles: 
Abu Dhabi Islamic Bank, Dubai Islamic 
Bank, Emirates NBD Capital and Standard 
Chartered came in as joint lead managers; 
and NCB Capital acted as co-lead manager.

Pricing finished on the lower spectrum of 
guidance, following strong investor demand 

and oversubscription. The paper priced 
at 90bp over mid-swaps, attracting orders 
of over $3.2 billion and resulting in an 
oversubscription of 3.6x.

Emirates’ objective was to diversify its 
funding base in view of its capital expenditure 
programme of approximately $15 billion 
per year. This objective was met – the UKEF 
guarantee attracting a wide range of investors 
as well as banks. 

The certificates were allocated to over 
45 global institutional investors, with 
approximately 39% granted to the Middle 
East and Africa, 32% to Europe and 29% to 
the US. By investor type, around 45% were 
fund managers, 38% were banks, and 15% 
insurance companies and pension funds. 

“The strong and diversified investor 
demand for the offering was a testament to 
confidence in the strength of the Emirates 
franchise,” says Nirmal Govindadas, senior 
vice president for corporate treasury at 
Emirates. l

Emirates Airline Sukuk bond issue
country: 
UAe

Borrower(s): 
emirates Airline

Amount: 
$913 million

tenor: 
10 years

mLA(s): 
HsBc, citi, JP morgan securities, national 
Bank of Abu dhabi

ecA(s): 
UKef

Legal advisor(s): 
norton rose fulbright (to issuer), Allen 
& overy (for UKef in respect of asset 
financing), Hogan Lovells (for UKef 
in respect of capital markets), clifford 
chance (for the structuring banks and 
joint lead managers)

Another state-owned commodity firm in Dubai 
also signed a high-value syndicated loan last 

year. Emirates National Oil Company (ENOC) 
signed a $1.5 billion loan facility with 19 banks, in 
order to refinance existing debt and general corporate 
purposes.

In the syndicated market, the long-term unsecured 
general corporate facility was well supported and 
oversubscribed with an additional 14 local and 
regional banks participating in the transaction. It was 
arranged at competitive and flexible terms to support 
ENOC’s expansion strategy and safeguard access to 
long-term sustainable funding. 

The seven bookrunners on the nine-year loan 
appointed 10 UAE-based banks as mandated lead 
arrangers. National Bank of Kuwait and National 
Bank of Oman joined at arranger level, according to a 
syndications banker with one of the bookrunners. 

Pricing on the deal was 235bp over Libor. The 
corporate facility includes conventional financing 
methods as well as Islamic facilities. l

Emirates National Oil Company sign 
$1.5bn facility

country: 
UAe

Borrower(s): 
emirates national oil company (enoc)

Amount: 
$1.5 billion

tenor: 
9 years

Bookrunner(s):  
Abu dhabi islamic Bank, commercial Bank of dubai, dubai islamic Bank, emirates 
nBd, mashreqbank, noorbank, standard chartered 

mLA(s):  
Ahli United Bank, Al Khaliji Bank, Arab Bank, Arab Banking corporation, Arab 
Petroleum investments, doha Bank, Gulf international Bank, Qatar islamic Bank, 
Qatar national Bank, Union national Bank

other lender(s): 
Arrangers – national Bank of Kuwait, national Bank of oman

Legal advisor(s): 
clifford chance (to borrowers), Allen overy (to arrangers)
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Financing for the Maamba 
coal power plant in Zambia, 

estimated at $853 million, closed 
in July 2015 after four years of 
negotiations. 

Sponsored by Maamba Collieries, 
the largest coal mining company in 
Zambia, the deal funds construction of 
two 150MW coal-fired power plants 
on the site of an existing coal mine, 
as well as a new transmission line to 
connect to the national grid. 

The project financing was raised via 
two tranches: a $365 million tranche 
guaranteed by Sinosure and a $150 
million tranche provided by a club 
of South Africa development finance 
institutions. 

The deal is Sinosure’s first project 
financing in Sub-Saharan Africa. 
Until now, Sinosure and Chinese state 
entities have typically dealt directly 
with sovereign entities. The loan is 
also one of the first African financings 
for Bank of China and Industrial and 
Commercial Bank of China (ICBC). It 
highlights the increasing engagement 
by Chinese banks and Sinosure in the 
global project finance market. 

Barclays acted as global coordinating 
bank, project finance advisor, ECA 
advisor, bookrunner, mandated lead 
arranger and hedge coordinator. “The 
Maamba transaction is a true landmark 
for Zambia, delivering 300MW of 
power through a multi-sourced IPP 
project finance structure and helping 
to diversify the power generation in 
the country through thermal power,” 
says Saviour Chibiya, managing 
director of Barclays Bank Zambia. 

Bank of China meanwhile assumes 
the role of ECA agent, responsible for 
Sinosure policy agreements. 

The remaining funding will be 
provided through equity by Nava 
Bharat Ventures and the Zambian 
state-owned CZZM Investment 
holdings. Sepco Electric Power, a 
Chinese EPC contractor, secured the 
contract to construct the power station 
and transmission line. The project is 
scheduled for commissioning by mid-
2016. l

Barclays, Maamba Colleries Ltd
country: 
Zambia

Borrower(s): 
maamba colleries Ltd

Amount: 
$843 million (includes ecA tranche of $365 million)

tenor: 
11.6 years

Bookrunner:  
Barclays Bank

mLAs: 
ecA tranche - Barclays Bank, Bank of china, industrial 
and commercial Bank of china (icBc), standard 
chartered Bank (scB). 

dfi tranche - development Bank of southern Africa 
(dBsA), industrial development corporation of south 
Africa (idc), Africa finance corporation (Afc) (under 
process) 

other lenders: 
Barclays Bank, Bank of china, icBc, scB, dBsA, idc, 
Barclays Bank Zambia, Afc

ecA: 
sinosure

Legal advisor(s): 
clifford chance, dLA Piper

In 2014 Zakhrem, a Lebanon-based 
construction and engineering company, was 

awarded a $484 million contract to build a multi-
product pipeline linking Mombasa and Nairobi 
by the Kenya Pipeline Company (KPC).

The project was funded in 2015 by a 
syndicated loan from a consortium of five banks. 
Zakhrem Group executed the project under 
the consultancy of Shengli Engineering and 
Consulting Company Ltd of China. KPC is a 
100% state-owned company but it is understood 
that there is no government guarantee on the 
loan. 

The loan has a 10-year tenor and carries a 
margin of 5.38% over Libor. 

Ecobank contributed $300 million worth of 
facilities towards the project, comprising a $230 
million line of credit and a $70 million work 
order line to execute the contract. Through the 
utilisation of the lines, Zakhem has imported 
80% of the pipes and materials required for the 
contract.

The overall project is understood to be $484 
million. KPC will fund the remaining costs 
through its own cash reserves. 

The construction of the 450km pipeline was 
awarded to Lebanon’s Zakhrem International, 
which started work in July 2014. It stands at 50% 
completion.

The project is of particular importance to 
the Kenyan government, as it will ease fuel 
transportation to land-locked economies such as 
Uganda, Rwanda and Burundi, which depend on 
the Mombasa port for import. 

“The successful fundraising of such substantial 
magnitude notably in foreign currency marks 
the coming of age of Kenyan banks in large-scale 
infrastructure financing,” a statement from the 
Cooperative Bank of Kenya reads. 

The transaction reflects Ecobank’s ability 
to work with the borrower to fund the 
infrastructural development in other African 
countries, drawing on experience in similar 
transactions. l

Mombasa-Nairobi multi product pipeline
country: 
Kenya

Borrower(s): 
Kenya Pipeline company

Amount: 
$484 million

tenor: 
10 years

Bookrunner(s):  
mLA(s): cfc stanbic Bank, 
commercial Bank of Africa, 
citibank Kenya, standard 
chartered Bank, rand merchant 
Bank of south Africa, ecobank 
nigeria

Legal advisor(s): 
Allen & overy (for the 
consortium of arranging and 
lending banks)
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Saudi Aramco $10bn RRCF
State-owned oil company Saudi Aramco’s 2015 $10 

billion revolving credit (RCF) was one of the biggest 
loans in the Gulf region since 2011. 

Saudi Aramco, the world’s biggest oil exporter, is one 
of several oil companies in the region to take advantage 
of low borrowing costs to raise funds, in the midst of 
much lower crude prices than experienced in recent years. 
Emirates National Oil Co. similarly secured $1.5 billion in 
a syndicated loan facility in June last year (see deal below).

The accords maintain Saudi Aramco’s “financial 
flexibility” and replace $4 billion of existing facilities 
agreed in 2010. The new deal includes a $6 billion five-
year tranche with extension options, and a $1 billion, 
12-month facility renewable each year, provided by a club 
of international commercial banks. There is also a 2.5-yeear 
Saudi tranche of 7.5 billion riyal ($2 billion*), issued by 
Saudi banks. 

27 banks signed on as bookrunners and MLAs for the 
dollar tranche. Alinma Bank, Riyard Bank and the National 
Commercial Bank were the equivalent for the riyal portion. 

The margin for the US dollar tranches is 12bp for the $6 
billion tranche and 10bp for the $1 billion tranche. For the 
Saudi Riyal tranche, the $2 billion tranche is 11bp and the 
$1 billion is 9bp.

The terms of the new facilities reflect Saudi Aramco’s 
strong credit standing. The pricing sets a benchmark in Saudi 
Arabia and reflects the banking community’s continuing 
confidence in Saudi Aramco and Saudi Arabia. l

*Conversion made February 2016

country: 
saudi Arabia

Borrower: 
saudi Aramco

Amount: 
$10 billion

tenor: 
tranche 1: 5 years, tranche 2: 5 years

mLAs: 
tranche 1 (Us dollar tranche $6 billion + $1 billion) Bank of china Limited 
(London branch), citi, deutsche Bank, HsBc Bank middle east Limited, JP 
morgan chase Bank (riyadh branch), standard chartered Bank, sumitomo 
mitsui Banking corporation, the Bank of tokyo – mitsubishi UfJ

tranche 2 (saudi tranche $2 billion + $1 billion) Alinma Bank, riyad Bank, the 
national commercial Bank

other lenders:
 tranche 1 (Us dollar tranche $6 billion + $1 billion) Lead Arrangers: BnP 
Paribas, crédit Agricole, mizuho Bank, rBc capital markers. Arrangers: Abu 
dhabi commercial Bank, AnZef Limited, Gulf international Bank, national 
Bank of Abu dhabi, national Bank of Kuwait , the northern trust company, 
societe Generale. BtmU was selected as the Us dollar facilities agent.

tranche 2 (saudi tranche $2 billion + $1 billion) Lead Arrangers: Banque 
saudi fransi, sAmBA financial Group, the saudi British Bank. Arrangers: 
Arab national Bank, saudi Hollandi Bank, riyad Bank and murabaha 
(global facilities agent), sAmBA financial Group and smBc (documentation 
coordinators)

Legal advisors: 
white & case (borrower), clifford chance (lenders)

It was three years from start to finish but 
Ghana Ports and Harbours Authority 

(GPHA) finally signed a €174.4 million ($190 
million) 14-year ECA-covered loan for the second 
stage expansion of Takoradi port on December 
17 2015.

Debt for stages one and two of the project now 
totals €371.4 million. The stage one financing – a 
€197 million deal closed in September 2012 – 
funded basic upgrades to the port infrastructure 
to accommodate larger cargo ships. The stage two 
deal finances additional land reclamation, further 
dredging, a new quay wall and a break-water 
construction.

Stage two has been financed by the same 
banks as stage one – ING Bank, KBC (agent and 
security agent), Deutsche Bank, BNP Paribas 
Fortis and Belfius Bank.

Belgian ECA National du Dueroire/
DelcredereDucroire (ONDD) is providing 98% 
cover in support of an EPC contract with Jan 
del Nul. Allen and Overy provided lender legal 
counsel.

The ONDD cover enables banks to push the 
tenor to 14 years – a four-year grace period with 
a 10-year repayment period. The loan is priced 
at 220bp over six-month Euribor with a flat 
management fee of 50bp, a 70bp commitment 
fee and a 50bp flat structuring fee – very cheap 
for Ghana risk despite a sovereign guarantee from 
the government.

The stage two financing may not have been 
the only offer on the table. OPIC conducted an 
environmental assessment of the project and is 
rumoured to have offered a $400 million 25-year 
(inclusive of 10 year grace period) facility.

The financing is the culmination in an original 
master plan drawn up in 2002 that recommended 
segregation of cargo and improved container 
handling facilities. The later discovery of oil 
prompted a new master plan to accommodate 
facilities to service offshore support operations, 
development of bulk and container terminals, 
positioning of a floating dock for vessel repairs 
with depths ranging from 10 to 16 metres. l

*Conversion made February 2016

Takoradi Stage 2
country: 
Ghana

Borrower:  
Ghana Ports and Harbours 
Authority

debt: 
€174.4 million ($195.4 million*)

tenor: 
14 years

mLAs: 
inG Bank, KBc, deutsche Bank, 
BnP Paribas fortis, Belfius Bank

ecA: 
ondd

Legal advisor: 
Allen & overy (borrower)
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EDC-backed loan to Dubai Aluminium
Dubai Aluminium (DUBAL), a 

wholly-owned operating subsidiary 
of Emirates Global Aluminium (EGA), 
completed the syndication of a major 
corporate loan facility with regional and 
international banks. The fundraising was 
for both general corporate purposes and 
to contribute to the investment plans of 
EGA, and on those grounds EDC joined 
the lender line-up with a $150 million pull 
loan (a facility based on future contracts for 
Canadian manufacturers). 

The seven-year corporate term loan facility 
was signed in late December 2014. It closed 
in January 2015.

The facility was initially fully underwritten 
by Citi, Emirates NDB and Societe Generale, 
and was significantly oversubscribed with 
a group of 12 relationship banks and 
financial institutions also committing to the 
transaction. “Through targeted syndication, 
the facility was quickly and heavily 
oversubscribed,” commented Rizwan Shaikh, 
head of loan structuring and origination for 

CEEMEA at Citi. 
DUBAL utilised the favourable loan 

market conditions and its strong group of 
relationship banks to achieve extremely 
competitive terms for the financing. 

“Appetite for the facility far exceeded 
requirements, with several reverse inquiries 
received during syndication on top of 
appetite from DUBAL’s existing relationship 
banks,” stated Quentin L’Helias, head of 
structured finance loan syndicate at Societe 
Generale CIB. 

Mohammad Kamran Wajid, CEO of 
Emirates Financial Services and Emirates 
NBD Capital, added, “DUBAL’s position 
as a major industrial player in the UAE’s 
economy, as well as its attractive, underlying 
business fundamentals and solid ownership 
structure, meant banks were very enthusiastic 
to join the transaction.”

In 2013, DUBAL merged with Abu 
Dhabi’s Emirates Aluminium (Emal), creating 
Emirates Global Aluminium (EGA), the 
world’s fifth largest aluminium company. l

country: 
dubai

Borrower(s): 
dubai Aluminium

Amount: 
$1.8 billion

tenor: 
7 years

Bookrunner(s):  
dubai Aluminium

mLA(s): 
Abu dhabi commercial Bank, commercial 
Bank of dubai, credit Agricole, edc, first 
Gulf Bank, intesa sanpaolo, national Bank 
of Abu dhabi, natixis, samba financial 
Group, smBc, BtmU, Union national Bank.

Underwriters: 
citi, emirates ndB, societe Generale

Beni Suef
The first part of what will be the largest ever 

ECA -backed financing into Egypt, the €1.2 
billion ($1.34 billion) Beni Suef  Euler Hermes-
covered financing  backs the first of three co-joined 
projects – Beni Suef, Burullus and New Capital 
– to be signed by Egyptian Electricity Holding 
Company (EEHC) with a Siemens-led consortium.

The deal is stage one in the single biggest order 
ever for Siemens – €8 billion in total. The three 
plants will add power to the grid in stages, with 
Beni Suef to go online before summer 2017 and 
the full 14.4GW from all three plants to become 
available 38 months after full financing has closed 
and advance payments have been received. Once 
completed, the combined power plants will be the 
largest in the world.

Lead arranged by HSBC, KfW and Deutsche 
Bank (coordinating initial mandated lead arrangers 
[CIMLAs]), the €1.2 billion Euler Hermes covered 
financing is guaranteed by Egypt’s Ministry of 
Finance and finances 85% of the Siemens EPC 
contract value and 85% of the Euler Hermes 
premium amount. 

At time of close, the Egyptian sovereign had only 
recently come back to the ECA market, and with 
much smaller transactions. Consequently, at the 
start of this financing in early 2015, there was no 
clear certainty about the extent of market interest for 
a €1.2 billion transaction or required pricing levels. 

Although tenor on the debt is 15 years (including 
three year grace period), the Hermes cover ensured 
an oversubscription, with 14 banks joining as 
lenders alongside the CIMLAs.

The deal stems from the Egypt Economic 
Development Conference (EEDC), held in March 
2015, which was a milestone for Egypt’s long-
term economic development plan. The aim of the 
Egyptian government is to massively increase its power 
generation capacity as rapidly as possible in order to 
establish a powerful and reliable energy system, and 
the conference resulted in several firm agreements 
for infrastructure investments in the country. The 
main objectives are to bridge the existing supply-
demand gap and increase energy efficiency.

The overall Siemens-led package enables EEHC 
to acquire one of the worldwide largest and state of 
the art combined cycle power plants within a very 
short build time. The project will singly add 15% to 
the current power generation capacity in Egypt, and 
from an environmental perspective, the financing of 
the power plant is a Category A project as per the 
OECD common approaches.

Although this is not the first ECA-covered deal 
in Egypt, Beni Suef has significantly contributed 
to the reopening of the country as an active ECA 
financing market and established a benchmark for 
further transactions. l

*Conversion made February 2016

country: 
egypt

Borrower(s): 
egyptian electricity Holding 
company

Amount: 
€1.2 billion ($1.34 bilion*)

tenor: 
15 years

mLA(s): 
HsBc

other lender(s): 
deutsche, Kfw-ipex Bank, 
HsBc

ecA(s): 
euler Hermes
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With Egyptian Electricity Holding 
Company (EEHC) tapping the debt 

market relatively heavily last year, and likely to 
again in 2016, last year’s African Export-Import 
Bank (Afreximbank) $525 million syndicated 
loan to fund the import of gas turbines from 
Canada is a key part of the sponsor’s funding 
diversification plan and enabled EEHC to tap the 
local bank market for a second major tranche of 
funding.

Afreximbank served as mandated lead arranger 
and original lender on the five-year facility, which 
launched into syndication on August 18 2015 
and closed by October 6 – a measure of local 
bank appetite for the deal.

Eight Egyptian and Gulf banks joined in 
participation: the National Bank of Egypt, 
Banque Misr, Commercial International Bank, 
Arab African International Bank, Audi Bank, Alex 
Bank, Arab Banking Corp., and Egyptian Gulf 
Bank.

The facility will be used by EEHC to buy 
gas turbines and other equipment supplied by 
General Electric, Canada, as part of Egypt’s 
Emergency Power Plan. The turbines are part of 
power projects awarded to Orascom Construction 
and General Electric in Assuit and West 
Damietta.

The loan was funded partly through 
Afreximbank’s export credit agencies loans 
facilitation programme – under which it 

received a five-year line of credit from Export 
Development Canada in 2012 to help finance 
the purchase of Canadian goods and services, 
including equipment, raw materials, essential 
imports and engineering expertise, by African 
entities.

Egypt’s energy and power financing drive began 
at the start of this year but has a long way to 
go. In January, the Egyptian General Petroleum 
Corp. agreed a $1.323 billion pre-export finance 
facility with banks and effectively reopened the 
Egyptian loan market to international banks for 
the first time since 2010.

In April, EEHC followed this by launching 
a $521 million five-year loan with National 
Bank of Abu Dhabi (NBAD) and Bank Audi as 
bookrunners. Bank takes were: NBAD ($221 
million), Bank Audi ($90 million), Egyptian Gulf 
Bank ($90 million), Banque Misr ($60 million), 
and Banque Du Caire ($60 million).

All of these deals are still small numbers in 
the context of the ambitious programme Egypt 
is undertaking to tackle electricity shortages that 
have hampered the country in recent years. The 
Electricity and Energy Ministry has estimated 
that $70 billion of investment is needed in the 
power sector up to 2022, with $25 billion of 
that expected to come from the private sector. 
Consequently, any repeatable diversification 
in EEHC’s funding base will have a significant 
impact on realisation of those plans. l

Afreximbank loan for Egyptian 
Electricity Holding Company

country: 
egypt

Borrower: 
egyptian electricity Holding 
company

Amount: 
$525 million

tenor: 
5 years

mLA: 
Afreximbank

other lenders: 
national Bank of egypt, Banque 
misr, commercial international 
Bank, Arab African international 
Bank, Audi Bank, Alex Bank, 
Arab Banking corp., egyptian 
Gulf Bank

ecA: 
edc

Transnet $832m club loan 
State-owned South African transport 

operator, Transnet signed its biggest 
rolling stock import deal in 2015 – a ZAR12 
billion ($853 million*) 15-year facility to 
fund the acquisition of more than 1,000 
locomotives from CNR Rolling Stock 
South Africa and CSR Zhuzhou Electric 
Locomotive. 

The deal is a rand-denominated club 
loan, thus providing a natural exchange rate 
hedge. Bank of China provided $208 million 
of rand-equivalent export financing – the 
longest tenor and largest rand denominated 
loan to date by a Chinese bank – on the back 
of CSR Zhuzhou rolling stock content. The 
remainder of the debt is split between local 
South African lenders.

Bank takes are:  Nedbank and Absa will 
each lend 3 billion ZAR, while Futuregrowth 
and Old Mutual will provide $105 million. 

The Bank of China loan was priced at 
270bp over Jibar, with a 54 month grace 
period and a 126 month repayment period 
(total 180 months). ZAR1.5 billion was 
drawn on December 1 2015, with a further 
drawdown of ZAR1.5 billion on February 
1 2016. Transnet will service interest only 
during the grace period and will start to 
repay principal on June 1 2020 via quarterly 
repayments.

Transnet has invested $77 billion since 
the launch of its Market Demand strategy in 
2012. The company’s proposed rail expansion 
includes the extension of several existing 
and new rail routes in Northern and Eastern 
Cape. l

*Conversion made February 2016

country: 
south Africa

Borrower(s): 
transnet

Amount: 
$832 million

tenor: 
15 years

mLA: 
Bank of china

other lender(s):  
nedbank, futuregrowth Asset managers, 
old mutual specialised finance, Absa

Legal advisor(s): 
regiments capital (for transnet), tshisevhe 
Gwina ratshimbilani incorporated 
(transnet’s law firm) 
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America’s top deal awards
A trend of globally recognised banks asserting their power in the Americas continued 
this year as there was an emergence of Japanese banks questioning the historical 
dominance of regional banks across North and Latin America, writes Jason Torquato. 

The most significant mover was 
Mitsubishi UFJ Financial Group 

(MUFG), the Japanese bank that has made 
a big push across the whole of the Americas 
in the past few years. This year it stormed to 
the award of best commodity finance bank in 
North America, edging out last year’s winner 
Societe Generale. MUFG played a big role in 
some of the largest commodity deals in the 
region, notably Freeport LNG Train 3, which 
won a deal of the year award.

Similarly, Canada’s Scotiabank broke the 
Bladex stronghold on the award for best bank 
in Central America & the Caribbean, having 
played second fiddle for several years.

This year saw the introduction of a new 
flagship award to the region. The winner of 
the best trade bank in the Americas was Citi, 
which also took home the award for the best 
trade bank in North America, best export 
finance arranger in North America and best 
trade bank in the USA. It beat Santander, 
which finished in second place, having 
continued its stranglehold on the Latin 
American market. 

The Spanish-headquartered bank has 
dominated Latin America for a long time 
and this year was no different. In addition 
to winning the best trade bank in Latin 
America, it was also crowned the best supply 
chain finance bank, best commodity finance 

bank and best export finance arranger in the 
region. 

Despite a strong push from BBVA 
Bancomer, it also held on to its title as the 
best trade bank in Mexico, participating in 
almost every landmark deal in the country, 
most notably the Chicoasen II hydroelectric 
power plant, the Valle de Mexico II gas-fired 
power plant and a pre-delivery payments 
financing for Aeromexico.

The award for best export credit agency 
(ECA) changed hands for the first time 
in several years in 2015, with Export 
Development Canada triumphing at the 
expense of the Export-Import Bank of the 
United States (US Ex-Im). The Canadian 
ECA was undoubtedly one of the most active 
across the globe, increasing the profile of 
hundreds of Canadian exporters and helping 
them secure some of the largest contracts 
with companies across the world. 

There was no change in the award for 
best development finance institution 
(DFI) in the Americas, however, with the 
International Finance Corporation (IFC) 
winning the award once again, beating the 
Inter-American Development Bank (IDB) for 
the second year in succession. The IFC was 
instrumental in financing the expansion of 
a container terminal in Manzanillo, Mexico, 
that will boost volumes of both imports and 
exports. It was also key in helping Argentine 
agri-exporter Vicentin secure a pre-export 
financing.

In Brazil, Itau BBA once again won the 
award for the country’s best trade bank, 
edging out Banco do Brasil. 

The award did change hands in Canada, 
however. BMO Capital Markets turned the 
tables on Scotiabank, having finished as 
runner-up a year ago. 

HSBC took home the award for the best 
supply-chain finance bank in North America, 
with JP Morgan finishing second. 

The insurance sector stayed the same as a 
year ago, with Zurich and Marsh winning the 
awards for best trade insurer and best trade 
insurance broker respectively. 

In a new award for 2015, Baker & 
McKenzie was voted the best trade law 
firm in the Americas, with Clifford Chance 
finishing in second place. 

Award Winner     Highly Commended

Best trade bank in Brazil Itau BBA Banco do Brasil

Best trade bank in Mexico Santander BBVA Bancomer

Best trade bank in USA Citi Wells Fargo

Best trade bank in Canada BMO Scotiabank

Best trade bank in North America Citi Wells Fargo

Best trade bank in Latin America Santander BBVA

Best trade bank in the Americas Citi Santander

Best trade bank in Central America & Caribbean Scotiabank Bladex

Best ECA Americas EDC US Ex-Im

Best DFI Americas IFC IDB

Best trade insurer in the Americas Zurich Swiss Re

Best trade insurance broker Americas Marsh Aon

Best trade law firm in the Americas Baker McKenzie Clifford Chance

Best supply chain finance bank in North America HSBC JP Morgan

Best supply chain finance bank in Latin America Santander Deutsche Bank

Best commodity finance bank in North America MUFG Societe Generale

Best commodity finance bank in Latin America Santander Credit Agricole

Best export finance arranger in North America Citi HSBC

Best export finance arranger in Latin America  Santander BBVA

      In a new award for 2015, 
Baker & McKenzie was voted 
the best trade law firm in the 
Americas, with Clifford Chance 
finishing in second place.
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Standard Chartered pips rivals 
to win best overall trade bank
Sean Keating

This year’s Trade Finance awards for 
company excellence pulled votes from 

more than 400 respondents for the APAC 
region. Standard Chartered pipped nearest 
rivals SMBC and HSBC for best overall trade 
finance bank – the only surprise being the 
absence of Citi in the top three given. Were 
the results based on market share alone, Citi 
would almost certainly have been present.

But that is the point – market share does 
not always equate to perception of market 
service (just look at Apple Macintosh), 
and these awards are based on the votes 
of those that deal regularly with the banks 
and advisory businesses in the trade finance 
market. Scientific – perhaps not. A good 
measure of how a lender is perceived – 
definitely.

The Standard Chartered result is not 
surprising given how key a market Asia is 
for the bank. And StanChart also won best 
regional supply chain finance provider. But 
given the departures from its project and 
trade finance ranks in the past few months 
– notably Connor McCoole and Chris Box 
from the project and export finance team in 
Singapore; and Peter Ho and several members 
of his team in Hong Kong – next year’s result 

should prove interesting.
This year, ANZ managed to beat off 

competition from HSBC for best export 
finance arranger, thus reversing last year’s 
outcome. ANZ may be pulling back from 
low margin high volume trade finance in 
Asia-Pacific, and one of its leading staff, 
Andrew Geczy, may have left – but its export 
financing reputation clearly remains strong.

Low commodities pricing has hit hard in 
many trade finance sectors, as testified by the 
minimal deal volume from the traditionally 
strong mining sector in Australia. But ABN 
Amro has retained its regional dominance as 
best commodity trade finance bank across the 
region.

Fees in the region have also been squeezed 
by intense competition, particularly from 
Japanese banks, which have been expanding 
business as the value of transactions has 
dropped. The key battleground now appears 
to be the transaction services business, with 
the majority of banks building up their teams 
in a bid to offset very tight lending margins.

In the regional and country awards, much 
has changed except for growing domestic 
bank dominance in China. Bank of China 
retained its position as top trade bank in 

China for the second year in a row, and as 
China begins to flex its financial muscle more 
and more across the region and into Russia, 
that result is unlikely to change for the 
foreseeable future.

However, whereas last year many regional 
banks made the number one spot in a 
number of country markets, this year the 
results are dominated by internationals. 
The change appears to be a reflection of the 
increasingly competitive fees being charged 
by the internationals and that the market 
has become driven by cash, rather than 
relationship, lenders as borrowers struggle 
with the global manufacturing downturn 
and banks find fewer places for their growing 
liquidity.

In the ECA sector, Japan Bank for 
International Cooperation (JBIC) fought off 
the Export-Import Bank of Korea (Kexim) 
once again to win the best ECA award. JBIC 
has Japanese exporters of all sizes looking 
to expand their businesses into emerging 
Asian economies, while it has also supported 
its tier two lenders’ aspirations to expand 
opportunities outside of Japan’s economy.

The story is the same at Kexim, although 
the ECA recently announced it is cutting 
its budget and may not be the force it has 
been in the past in 2016. If that proves the 
case, China Eximbank could well feature 
more strongly for the first time next year, 
particularly since China’s recent global 
roadshow by President Xi Jinping, which has 
generated vast orders for major infrastructure 
exports on the back of proposed China 
Eximbank soft loans.

The Asian Development Bank (ADB) 
won the award for best development finance 
institution once again – although it may face 
competition in the future from the recently-
launched Asian Infrastructure Investment 
Bank, which is unlikely to have as stringent 
environmental lending policies as the ADB.

Norton Rose Fulbright again won best 
trade law firm from Allen & Overy (A&O) 
on the back of its strong representation across 
big-ticket deals. But this year Ashurst also 
made a strong showing, coming second and 
also beating A&O. The Ashurst’s presence is 
symptomatic of the growing Asian ECA-
backed infrastructure market and the hiring 
in 2014 of a restructuring team for the 
region. l 

Award Winner     Highly Commended

Best trade bank in China Bank of China HSBC

Best trade bank in Indonesia SMBC MUFG

Best trade bank in Korea HSBC ANZ

Best trade bank in East Asia ANZ MUFG

Best trade bank in Central Asia Commerzbank Deutsche Bank

Best trade bank in Mekong JP Morgan ANZ

Best trade bank in subcontinent Standard Chartered Citi

Best trade bank in South Asia ANZ Maybank

Best trade bank in Japan SMBC Mizuho

Best trade bank in Hong Kong HSBC Societe Generale

Best trade bank in Australasia ANZ Commonwealth Bank of Australia

Best supply chain finance bank Asia-Pacific Standard Chartered HSBC

Best commodity trade finance bank in Asia-Pacific ABN AMRO ING

Best export finance arranger Asia-Pacific ANZ HSBC

Best ECA Asia-Pacific JBIC Kexim

Best trade insurer in Asia-Pacific Zurich Euler Hermes

Best trade insurance broker Asia-Pacific Marsh BPL Global

Best trade law firm in Asia-Pacific Norton Rose Fulbright Ashurst

Best Islamic trade bank in Asia-Pacific Maybank CIMB

Best DFI Asia-Pacific ADB IFC

Best overall trade finance bank in Asia-Pacific Standard Chartered SMBC
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SocGen leads in EMEA; wins 
best trade bank award
Societe Generale has been named the best overall trade finance bank in EMEA, having 
completed more than 100 deals during 2015. 

The bank was particularly active in the 
commodity and export and agency 

sectors, with deals worth a combined total of 
$10.2 billion closed last year. SocGen takes 
over from last year’s winner, HSBC, which 
was voted into third place behind ING.

Regionally, ING – which was highly 
commended last year – managed to 
secure the prize for the best trade bank in 
Western Europe. It closed 77 transactions 
in 2015, according to the Trade Finance 
Analytics league tables, with a total value of 
approximately $8 billion.

UniCredit came out on top in Eastern 
Europe and the Commonwealth of 
Independent States (CIS), reclaiming the 
award from 2015’s winner, ING. UniCredit 
closed a total of 60 deals in EMEA last year, 
according to the 2015 league tables, with a 
total value of $6.3 billion.

In MENA, Abu Dhabi Commercial Bank 
(ADCB) was voted the best trade bank. 
Having won the award in 2014, the bank was 
overtaken by HSBC last year. Despite tough 
market conditions, ADCB closed several 
commodities deals in the MENA region, 

particularly in the energy sector.
Results for the best trade banks in 

sub-Saharan Africa and South Africa were 
unsurprising, as Standard Chartered and 
Standard Bank repeated their 2015 wins. 
Deutsche Bank took over from Ecobank as 
the best trade bank in Nigeria, however.

Deutsche Bank also won first prize for 
the best commodity finance bank in EMEA. 
The bank closed 25 deals in the sector, 
according to the Trade Finance Analytics 
league tables for 2015. The majority of these 
were in the metals, non-metallic minerals and 
energy markets. The sector as a whole was 
significantly hit by depressed commodities 
prices during 2015, a factor that remains an 
issue today. SocGen was highly commended 
for its work in this market. 

The prize for best export finance arranger 
was won for a second year running by 
SMBC, while Standard Chartered took home 
the award for best supply-chain finance bank 
in the region. Citi came in second place for 
both awards.

SACE has won the awards for best export 
credit agency (ECA) in both Europe and 

the Middle East. The Italian ECA has been 
particularly supportive of small and medium-
sized enterprise (SME) initiatives, as well 
as working a number of large deals. SACE 
took home the Europe award for the second 
year running, with Euler Hermes in second 
place. The Japan Bank for International 
Cooperation (JBIC) was highly commended 
in the Middle East.

SACE was pipped to the post in Africa, 
however, by Afreximbank, which won the 
award for the third year running. The bank’s 
president, Benedict Oramah, told Trade 
Finance in October last year that Africa was 
experiencing growing demand for trade 
finance as the continent looked to drive its 
technology export industry.

Unsurprisingly, the European Bank for 
Reconstruction and Development (EBRD) 
was awarded best development finance 
institution (DFI) in Europe for the second 
year in a row. The European Investment 
Bank came in second place. The Islamic 
Development Bank took first place in the 
Middle East, while the African Development 
Bank won the award in Africa.

The accolade for best Islamic trade finance 
bank went to Emirates Islamic Bank, which 
has in previous years sat in third place 
behind the likes of First Gulf Bank, Standard 
Chartered and HSBC. Dubai Islamic Bank 
came in second place this year.

On the insurance side, Euler Hermes was 
again awarded first prize as best trade insurer 
in EMEA, followed by Coface, which was 
highly commended. Willis held on to the 
award for best trade insurance broker in 
EMEA, having won the same prize last year.

Finally, Norton Rose Fulbright was 
knocked off the top spot as best trade law 
firm in EMEA, after winning the award for 
two years running. This year’s winner was 
Reed Smith, with Clyde & Co. coming in 
second place. l 

      SocGen takes over from last 
year’s winner, HSBC, which was 
voted into third place behind 
ING.

Award Winner     Highly Commended

Best trade bank in Western Europe ING Credit Agricole

Best trade bank in Eastern Europe & CIS UniCredit HSBC

Best trade bank in the Middle East and North Africa ADCB Standard Chartered

Best trade bank in sub-Saharan Africa Standard Chartered Deutsche Bank

Best South African trade bank Standard Bank Nedbank

Best Nigerian trade bank Deutsche Bank Societe Generale

Best commodity finance bank EMEA Deutsche Bank Societe Generale

Best export finance arranger EMEA SMBC Citi

Best supply-chain finance bank EMEA Standard Chartered Citi

Best trade law firm EMEA Reed Smith Clyde & Co

Best trade insurer in EMEA Euler Hermes Coface

Best trade insurance broker in EMEA Willis  Aon

Best ECA Europe SACE Euler Hermes

Best DFI Europe EBRD Europe Investment Bank

Best ECA Middle East SACE JBIC

Best DFI Middle East Islamic Development Bank ITFC

Best ECA Africa Afreximbank SACE

Best DFI Africa AFDB ITFC

Best Islamic trade finance bank EMEA Emirates Islamic Bank Dubai Islamic Bank

Best overall trade finance bank EMEA Societe Generale ING


